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: Single Copies, Ten Cents. 1294 Ninth Avenue, San Francisco, Cal. One Dollar per Year. 


*‘Nothing Acts Like Analax’’ 


Mothers buy it on Sight 
Two sizes, $1.20 and $2.40 dozen 


Special—“One-fourth Dozen Free 
with a dozen.” 


RETAIL 15c AND 30c 
RECOMMENDED BY PHYSICIANS 
The prettiest package sold : 


‘ee 
DAPERIE 


=CKESSON & ROBBINS || 


INCORPORATED | 


The Non-Poisonous Fly Destroyer 


The United States Public Health Service advises: “Arsenica! Fly- 
Destroying devices must be rated as extremely dangerous, and 
should never be used.” 
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N. Y. Q. 


Propucts 


Acetanilide U. S. P. 
‘Bismuth Subnitrate and 
other Bismuth Salts 


Codeine and its Salts 


| 
Diacetyl-Morphine Today the rifleman hits the mark—yesterday the was | 
| equally accurate—both were accurate with good tools. } oe 


lodoform -- |. No Pharmacist can be sure of the accuracy of his compounding +e 
: hee unless the Purity of his Chemicals or other ingredients used by mm 
Morphine and its Salts | by him are absolutely dependable and standard. : ve 


N. Y. Q. Chemicals have earned a nation-wide reputation for | Ps): 
aiding Accuracy by reason of the uniform ‘‘Standard”’ purity : ‘y: 
and conformity to the requirements of our trade. 


Potassium Iodide 


Quinine and its Salts } 
Your Accuracy depends upon the of 
Strychnine and its Salts Chemicals---be sure those you buy are PURE 


5 > 


Thymol Iodide | The New York Quinine and Giesticel | a 


135 William Street, New York 


No. 210. 
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One San Francisco’s 
Best Known Physicians 


“I have.used between 700 and 800 doses of The Cutter Laboratory’s Mixed- 


Vaccine-Respiratory-Infections as a prophylactic against Influenza and ‘in not one 
instance has there been a failure completely to protect the individuals sao immunized.” 


This statement was made at the height of San Francisco's epidemic of Spanish 
Influenza, and is convincing enough to satisfy even the most conservative as to the 
value of Mixed Vaccine prophylaxis in this class of infections. 


| 
Theoretically, a Mixed Vaccine which protects against Influenza and (even tem- 


porarily) against Pneumonia and the other complications following Influenza, is 
better than'one which protects only against Influenza. Practically, this seems to 
have been proved by the experience of many physicians in widely separated areas, 
and our faith in Mixed Vaccine Respiratory Infections,—“M. V. R. I.”—as a prophy- 
lactic has been more than justified by the splendid protective results following its 


use. 


Just how permanent is this immunity has yet to be established, but if it is for 
no longer than two or three months it is still a remarkable stride in preventive 


therapy. 


As a preventive of recurring “colds” which make life miserable for so many 


every winter, it has been found by many physicians that in most instances three 
prophylactic doses administered three or four days apart in the fall, followed by 
two more doses at three or four day intervals, three months later, are sufficient to 


carry such individuals through the trying winter months in good health. 


Of course resistance can be broken down by unusual stress of exposure, lack of 


sleep, fatigue and bad habits generally. But even in such cases there is usually a 
~ remarkable showing of increased immunity as compared with the almost entire lack 


of resistance in former winters. 


Should there be at any time a recurrence of the old disposition to “catch cold,” 
administration of one or two doses of the vaccine are usually sufficient to dispel it. 


Ask your Druggist for “Cutter’s” Mixed Vaccine Respiratory Infections. 


Cutter Laboratory 


(Operating under U. S. Gov. License) 


California 


Berkeley 


EASTERN BRANCH: 
THE CUTTER LABORATORY (of Illinois) 180 N. Dearborn Street, Chicago 
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THE PACIFIC PHARMACIST 
THE BOYS COME HOME 


A PLACE MUST BE READY FOR EVERY RETURNING 
| SOLDIER AND SAILOR PHARMACIST. 


_. About ten thousand Soldier and Sailor Pharmacists will return to civil life. 
They have given up business or good position to answer the call of their country. 


What are the “stay at homes” going. to do for them? A period of reconstruc- 
tion confronts American Pharmacy as it does every. other endeavor. The recon- 
Structive period will be quite as serious for those who are at home as it will for 
those who soon will commence to return. Every American Druggist is face to face 


with the highest duty to returning pharmacists, to himself and to American Phar- 


macy. 


The American Pharmaceutical Association has appoisited a Committee to handle 
the difficult problems about to arise along common sense and broad lines, so that 
true help may be rendered and conditions may not become chaotic. The Committee 
has an appreciation of its enormous task. It means to be helpful in many directions. 
Aside from finding places for every returning Pharmacist, it plans to secure for them 
registration and educational facilities of very great benefit. 


WE NEED THE HELP OF EVERY DRUGGIST LOYAL TO COUNTRY 
AND PHARMACY. 


THE ADVISORY COMMITTEE OF THE AMERICAN PHARMACEUTICAL 
ASSOCIATION FOR SOLDIER AND SAILOR PHARMACISTS. 


C. O. BIGELOW, CHAS. E. CASPARI, 
H. C. CHRISTENSEN, EDWARD SPEASE. 
FRANK H. FREERICKS, Chairman. 


Every American Pharmacist is urgently requested to immediately fill out and 


detach the Questionnaire and mail it to Frank H. Freericks, Chairman, 
Mercantile Library Bldg., Cincinnati, Ohio: 


2nd. Was he a registered Pharmacist or registered Assistant? 


3rd: Is he . graduate in Pharmacy? 


4th: Is his position with you open for him on his return? | 
sth: If you are the successor of one who is now in the service give his name and 


6th: If@ — ns druggist has sold out and closed store to go into the service, 


give his name and last known address . 
7th: Will you have a position for a returning pharmacist when the time ebihies? 


If so, at about what salary? ; 
8th: Do you beteve- it possible that you would have employment for a partly dis- 


98th: Would you consider selling your store to a returning Pharmacist? If so, what 


do you aSk for it? 


How much cash required? What ‘is business 
10th: Would you entertain a partnership offer from a returning Pharmacist? If 


What is annual volume of your business? 


The Committee will be under great expense to carry on its work. It will gladly 
accept contributions. If so disposed, make your. check to H. M. Whelpley, Treasurer, 


enclose with Questionnaire... | 
All information of a conndential not hie published and will be used 


in individual cases only. 
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Remedies Now 


SPECIALTIES ARE NOTED F OR 


ATTRACTIVE PACKAGES | 
EFFICIENT REMEDIES 
UNUSUAL DEALER’S PROF iT 


Syrup White Pine Compound 
With or without Tar or Mentholated. 
Cartoned or Prescription Finish —‘‘Imprint” if desired. 


“Cala” Cough Syrup 


A new effective. 


‘‘Cala’’ Cold and Grip Tablets 


Laxative—A. popular, quick seller. 


‘‘Cala’” Mustard Ointment 
An elegant and highly efficient household remedy. 


Comp. Syr. Eucalyptus with Ammonia Muriate 


A most effective and nigaly popular formula. Attractive 
package. 


Bronchial Tablets 


Safe to recommend—a repeater. 


Emulsion Cod. Liver Oil 
With Hypoph.—in Bulk or Retailing a. 


Cataplasm of Kaolin 
High Merit—for Dispensing or Retailing. 


January Dating Given on Orders Placed Now 


Samples and Prices Sent on Request or Ask Our Salesman 


LANGLEY MICHAELS 


San F rancisco 


SECURE YOURSELF AGAINST 
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AMERICAN MEDICO-PHARMACEU- 
TICAL LEAGUE. 


WHEN MAKING TESTS : Twenty-second annual convention at the 
: | : Hotel Astor, Times Square, New York 
USE ONLY i | } City, on Monday evening, May 19th, 1919. 


First MEDICAL Association in the 
Americas to co-operate with pharmacists 
GRASSELLI CHEMICAL CO'S | and dentists. Membership -dues $2 per 


annum. All reputable pharmacists, physi- 

¢. P. Acids cians and dentists are eligible. Eugenie R. 
Eliscu, M. D., treasurer, New York City. 
Do not hesitate, but send $1 initiation 
fee, NOW, to Dr. S. Brothers, correspond- 
ing secretary, 96 New Jersey Avenue, 


Laboratory Glassware Brooklyn, 
| , Certificate of Membership free to each 
Balances | “paid-up” member. 
Chemical Apparatus SAFETY FIRST 


Use 
TANGLEFOOT 


—the non-poisonous 


JUSTINIAN CAIRE COMPANY destroyer 


Druggists’ Glass Labels, 
Shelf Bottles and Drawer 
Pulls of every description. 
First-class workmanship. 


573 Market St., San Francisco, Cal. 


Chemists’ and Assayers’ Apparatus 
and Reagents Order from your Jobber. 


Manufactured by ~ 


FAY & SCHUELER 
 §t. Louls, Mo. 


Microscope 


@ A new Microscope with side fine adjustment of 
the lever type. The principle is that of our original 


delicate movement for work with the highest 
powers, yet rapid enough for the lower powers. 
@ The stand is of the same form as our FF and 


mended that model to so many purchasers. 


Descriptive circular will be 
sent on request 


Califérnia 


3 
154 SUTTER STREET, SAN. FRANCISCO, CAL. 


Microscope 


lever type of fine adjustment which has met the 
_ test of time and been very generally adopted. The | 
construction is simple and durable, giving a 


embodies all the good features which have com- i 
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TABLE OF CONTENTS. 


Original Articles— 
Mosquitoes and Malaria Control in Philippines—by A. J 


Need for Greater Matetia Medica..............ccceeeeeceee 153 to 155 

A. Ph. A. Section on Education and Legislation. ae, ..155 to 158 
The Economic Value of Wholesale Druggist...... ee ....158 to 164 
Proper Storage of Biologicals............ 164 


ational Company 


Sole Manufacturer of 


THE OLD-FASHIONED REMEDY FOR COUGHS AND ‘coLDs 


The Celebrated SCUDDER and M & R BRANDS Stick Licorice 
| Put Up in 10c Individual Cartons as Above : 


M. & R. WAFERS (in 7c bags), LOZENGES, Etc. 
WE ALSO MANUFACTURE A LARGE AND VARIED LINE OF DELICIOUS 


FLEXIBLE LICORICE SPECIALTIES — 


FOR THE CONFECTIONERY TRADE | 
Our Goods are for Sale by All Wholesale Druggists and Confectioners | 
Coast Trade Supplied by Our San Francisco Agents | 


SANTA MARINA SAN FRANCISCO, CAL 
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| Capital Stock 
Ask Your Jobber Fire Insurance 

| For Druggists— 
—for— At a Saving in Cost. 


The druggist who carries A. D I. 
Co. fire insurance gets Capital Sinise 
a Insurance, guaranteed by surplus and 


SNOWFLAKE 
t n e 
COCOANUT him 25% Wom Rates. 
OIL : | During 1918 we saved our policyholders 


$84,412.00; also $25,258.29 because we have 
not made the “War Emergency Sur-Charge.” 


AGENTS IN 37 STATES 
including California, Oregon and Washington. 


MADE FOR THE DRUG TRADE 
Ask for our rate on your store. 


The American Druggists’ 
EL DORADO OIL WORKS Fire Insurance Co. 3 


| 


at 


1004-1005- 1006 Mercantile 
Library Bldg., 
CINCINNATI, O. 


433 California Street 


“Horlick’s” 


The Original 
Malted Milk 


ig Mics 


Sells its quality 
Always demand 
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. Index to Advertisers 


American Druggists’ Fire Insurance’ Co......... 
American Medico-Pharmaceutical 


‘The James H. Co., 18 


Blologics......... Second and third cover pages 
California College of Pharmacy........ccccececcees 7 
Classified Advertisements ........:... 
Cocoanut Oil ee eee eee 


Coffin Redington Co. 


Cutter | ‘cover page 


BI Dorado Oil WORKS. 5 


Front cover page and 9 
Horlick’s Malted Milk................. 
Laxative Medicated Grapes........... 9 


Page. 

Mallinckrodt Chemical Works. 10 

McKesson & Robbins................ Front cover page 


3 
| Mulford Co., eeeeee Third cover page 


National Licorice Co 


‘ 


New England Confectionery Co............ 


New York Quinine & Chemical Works, The...... 
Front cover page 
Parke, Davis & Co...... > .Fourth cover page 
Powers-Weightman-Rosengarten 168 
Postcards 10 
Printing ee 13 
Scott & Gilbert Co., 6 


Tangier. Paper. . cover and 3 


7 


Walrus Manufacturing Co........... 
Walters Surgical Co 12 
Widemann Goat Milk Laboratories.........:...... 163 


SCOTT GILBERT 
COMPANY 


‘Manufacturers of CESPI 
Specialties — 


San Francisco, Cal. 


Syrup of Figs 
Castor-Lax Eye Water 
Cameo Cream. Chill Tonic 
Hair Dye Castoria — 
Headache Powders Ointments 
Compound Licorice Powder 

Citrate Magnesia 

Poison Oak Remedies 
Syrup White Pine Co. and Tar 

Almond Cream, etc., etc. 


Inquire about our Free Goods 
Proposition 


Sarsaparilla 


i 


‘DETERMINING PURITY OF 
VANILLA, EXTRACT. | 


: Pennsylvania.) 
_ Evaporate the alcohol, preferably on 
a water-bath, from the suspected solu- 
tion, add water, acidified with acetic 
acid, to restore the original volume. 
If the tincture was made from pure 
vanilla bean a reddish colored precipi- 
tate of resin will be formed. If the 
resinous mixture be filtered and to 
the filtrate be added basic lead acetate 
solution, a precipitate will be formed 
in the case of the genuine. Detection 
of partial admixture is more difficult. 
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Department Pharmacy 
University of California 


Has conducted sessions continuously since 
the year Eighteen Hundred and Seventy-I'wo 


THIS COLLEGE PREPARES PHARMACISTS 
FOR THEIR LIFE WORK 


There are Five Equipped Laboratories 
and Two Spacious Lecture Halls 


Pharmaceutical apprentices and others intending to 
pursue pharmacy as a vocation may obtain particulars 
regarding prereq uisite, courses of study, expenses, etc., 
_ by writing to the Dean 


Next term opens September Ist. Send your credentials 


to the Dean at once to avoid delay in matriculation. 


Send for New Announcement 


FRANK GREEN 
Second and Parnassus Avenues 


San Francisco, Cal. 
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CARMELITA 
BENZOIN and ALMOND CREAM 


For That Roughened Skin 


IT WILL COOL, SOFTEN and FRESHEN MOST DELIGHTFULLY 
ANTICIPATE THE DEMAND! SEND IN YOUR ORDER NOW! 


Pays You a Handsome Profit 


$3.00 the dozen 
CORECO COMPANY 


NEW YORK SAN FRANCISCO 


Coreco Products Are Profit Producers - 


Have Handy! 


CARMELITA 
MILK 


Its healing, soothing effect upon Sunburn and Wind- 
burn is a necessity in Mid-Summer to every Woman 
Who Desires a Hasty Return to a Normal Complexion. 


See That You Have a Generous Supply on Your Shelves! 


$3.00 the Dozen 
CORECO COMPANY 


NEW YORK -— SAN FRANCISCO 
Coreco Products Are Profit Producers 
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New 
Confectionery Co. 


253 Summer Street 


RADE 
if BOSTON MASS. U. S. A. 
LAXATIVE Mepicaten Grape Go.) | | 
SAN FRANCISCO. q 
Laxative Medicated Grapes are clean, ripe, sound 
Muscatel Grapes, especially dried, seeded and med- Manufacturers of High cs 


icated with active ingredients for the treatment of 
Constipation and disorders of the stomach, liver , 
and bowels. — | 


CROWN HEADACHE POWDER 


« 


Grade Chocolates and 
Confectionery 


« 


“ 
Makes A Good eon 
Friends Remedy 
Makes A Good 


Have been in use for 18 years, and proven satis- 
factory to the consumer and profitable to seller. 
Half dozen free goods with an order for three 
dozen, either size. Ask your jobber. 

Guaranteed by the F. A. Weck Co. under the 
Food and Drugs Act of June 30, 1906. Serlal No. 3601. 


THE F. A. WECK CO... 
501 THIRD AVENUE, Richmond District 
SAN FRANCISCO, CAL. 


Always sign of best in confections 


the alkaloid of opium, is given to F. 
W. Seturner, a pharmacist of Eim- 
beck, Hanover, not so much on ac- 


THE POPPY AN ANCIENT 
PLANT. 
Although the poppy plant at the 


present time is extensively cultivated 
in India, Persia, Egypt, China, Japan 
and Asiatic Turkey, it was originally 
indigenous to the Valley of the Nile, 
and many centuries before Christ it 
was imported into Persia. ‘There it 
was grown with even greater success 
than in its native haunt, and for 
‘many years there was a great dis- 
cussion as to the merits of Persia and 
Thebaic poppy from the city of 
Thebes. There are several ancient 
references which clearly indicate the 
important position which poppy leaves 
occupied in ancient times. Homer 
knew about it, for in the fourth book 
of the Odyssey he relates the story 
of a present of poppy sent by the wife 
of ‘Thon, an Egyptian king, to Helen. 
Hippocrates first recommended its use 
as a medicine and sent out with it a 
warning that it was dangerous. The 


credit for the discovery of morphine, 


count of any great experimental work 

on his part, as by his clear realization 

of the chemical character of the alka- 
loid and its importance. Previous 

workers had practically anticipated Se- 

turner in the isolation of morphine 

and meconic acid, for opium was then, 

as now, the most thoroughly studied 

of drugs, but until 1817, the date of 

Seturner’s article on opium, no defi- ° 
nite conclusions had been reached. To 

the alkaloid in which he correctly con- 

ceived the narcotic powers of opium 

to reside he gave the name of mor- 
phium, from Morpheus, “the god of 

sleep.” It was about this time that 

Dr. John Leigh delivered a prize essay 

before the Harveian Society of Eng- 

land on opium and its derivatives, 

calling attention to the dangers of 

forming a habit, and published .this 

essay, dedicating it to George Wash- 

ington.—Era. 
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products. 


ST. LOUIS 


Mallinckrodt Chemical 


are now seasonable and thie careful, 
Pharmacist should see to it that his dispensing de- 
partment i is well stocked with Bismuth 


M. C. Ww. BISMUTH SUBNITR RATE U. 
~ BISMUTH SUBCARBONATE U. S. P., SUB- 
CARBONATE for X-Ray, BISMUTH SUBGAL- 
LATE U.S. P., BISMUTH SUBSALICYLATE 


PHARMACY STUDENTS 
PURCHASE THE BEST 


Answers to Questions Prescribed by 


LUDY PHARMACEUTICAL STATE BOARDS 


Second Edition Revised According to 
NINTH EDITION OF THE | 


PHARMACOPOEIA 
8 vo. 373 pp. Price $2.50 net. 


— 


Have Your Local Views Made Into 


Finest American made 
Platino, Sepia and Hand Colored 
THE ALBERTYPE CO., Brooklyn, N. Y. 


JOHN JOS. McVEY, Publisher, Philadelphia 


PHITES are made on Physicians’ prescrip- 


Hepatica 


$2.40 Per Doz. 

MEDIUM SIZE ....... 
ob 4.80 Per Doz. 

LARGE SIZE ........<. 
9.60 Per Doz. 


Quantity discounts: 


6 doz. small .(or equiv- 
alent), 5% 

24 doz. small (or equiv- 
alent), 8% 


ALL JOBBERS 


Bristol-Myers Co. 
NEW YORK 


Syrup 


IMPORTANT NOTICE 


This is to remind you that most sales of 
FELLOWS’ SYRUP OF HYPO PHOS- 


tions, in which case the profit to the retail 
druggist is nearly 100%. 


This.means that the Physician sends you a 
desirable customer; and_the least you can do 
is to treat him fairly, and supply the prepara- 
tion prescribed, Fellows’ Syrup. 


Members of the retail drug trade are 
warned against buying or selling colorable 
imitations of the well-known yellow-wrapped 
package of Fellows’ Syrup. The highest 
Courts have decided that such an act is an 
infringement of the Trade-Mark Law, and 

makes the offender liable to a suit for 
damages. 
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An enieeentet Journal ‘Devoted to Progressive Pharmacy 


‘Vol. OCTOBER, 1919. No. 6. 


Published on the Fifteenth Day of the Current Month on behalf 
of the Pharmacists-and in the interests of the Drug Clerks. 


HH. B. CAREY, Manager . 


J. H. DAWSON 


Editorial Staff: | 
H. B. CAREY 


WwW. DESSEL 


Address all communications and make all checks ana money orders payable to The 
Pacifie -Pharmacist, 1294 Ninth Ave., San Francisco, California, . 


Communications on questions pertaining to 


solicited. 


Pharmacy and the Drug Business are 


The name of the writer should accompany | every, article, not necessarily for 
publication, but as a guarantee of good faith. | 


BUSINESS FAILURES 


_ As we glance over the pages of our 
morning newspaper and note when 
this or that individual or firm has 
passed into the hands of a receiver 
the majority of us are inclined to 
‘pass it over lightly. The average 
‘man is conceited enough to think he 
is quite competent enough to manage 
his own business. Statistics, however, 
would not bear out ‘the: 
of such a man. 


According to recent statistics 86 
per cent. of the business failures in 
the United States in 1918 were classed 
as due to individual, while only 14 per 
cent. were assigned to outside causes. 
Among the causes of the individual 
failures were enumerated extrava- 
geance, lack of capital, and speculation 
in outside business. 


_ Another writer of note charges that 
“lack of character is one of the chief 
contributing causes to commercial 
failures.” J. Harry Tregoe, Secretary- 
Treasurer of the National Association 
of Credit Men, is a man doubtless in 
a position to see and know the causes 
of business failures. We believe he 
is not far from the truth. Business 
integrity, or character if you like, 

absolutely essential to the successful 
carrying on of a business. Without 
business integrity a man may prosper 


| know him. 


stone is Integrity. 


done. 


for a while but people soon come to 
His business is then 
placed in jeopardy and credit is lim- 


ited or shut off. Disaster is the only 


result. | 

~The business of Pharmacy is no 
exception to the business in general. 
If we are to build a successful founda- 
tion of a future successful business 
we must see to it i the corner 


se successful man in any walk of 


life should maintain at least a small 
E savings account. 
from year to year at least where he 
stands financially. 


He should know 


It isn’t the gross 
business which a man does that 


counts but the net gain that tells the 
story. A man of small means has no 


good right to dabble in business for- 
eign to his own. It is gambling at 


best and may sooner or later jeo- 


pardize his business. 


STERILIZERS AT SODA 
FOUNTAINS 


The above was called to our atten- 
tion through a resolution which retail 
druggists of Oklahoma City passed, 
agreeing to place sterilizers at soda 
fountains. So far as we know there 
is no state law requiring this to be 
The .law in California only 
states that drinking utensils in. public 
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places must be properly cleansed and 
sterilized. Who is the judge of 
whether this is properly done or not 
we do not know. That it is most 
neglected is undoubtedly true. We 
like to patronize the surgeon and the 
dentist who definitely and positively 
boils his instruments within our sight. 
We are satisfied, in that instance, 
there could be no omission. We 
believe it would enhance the value 
and prestige of the soda fountain if 
such an apparatus could be installed 
within the view of the patrons. There 
would be no question then as to the 
fact that they are given clean and 
properly sterilized utensils. 

The need of sterilizers is so evident 
that very few nowadays would ques- 
tion the wisdom of such requirement. 
We meet and shake hands every 
day with tuberculates, syphilitics and 
other unfortunate people who patron- 
ize places of eating and drinking and 
it is to prevent this spread of disease 
more than anything else that steriliza- 
tion and cleanliness become necessary. 
Most of the states have progressive 
laws in regard to the public drinking 
cup, etc., but it is true that the law 
is doubtless not heeded and often- 
times not carried out to the letter 
when there is little likelihood of the 
omission being found out. 

We also have laws, we believe, 
requiring all those who prepare and 
handle foods and drinks to not be 
suffering from infectious disease, but 
everyone knows that these laws are 
largely overlooked and often entirely 
forgotten; yet everyone who knows 
of the importance and best interest of 
all concerned agrees we should carry 
out such provisions as will safeguard 
the welfare of the public. We believe 
that public drinking places and the 
refreshment parlors should be required 
to sterilize apparatus and materials 
in view of the patrons. 


The next meeting of the American 
Pharmaceutical Association will be 
held in Washington, Di C. 


. States. 
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ST. LOUIS COLLEGE OF 
PHARMACY. 


The St. Louis College of Pharmacy 
announces that it has raised its en- 
trance requirements from two years 
to four years of high school work, to 
become effective with the opening of 
the session in October, 1920. The 
College decided a year ago, to raise 
the requirements for matriculation in 
the year 1923. But, recognizing the 
fact that the nation-wide movement 
for better educated pharmacists could 
be best furthered by immediate action, 
the Board of Trustees decided to ad- 
vance the higher requirements by three 
years. Thus again the St. Louis Col- 
lege of Pharmacy has proved that it 
ever stands in the first rank in the 


battle for advance in pharmaceutical 


education. 


A. PH. A. MEETING. 


The American Pharmaceutical As- 


sociation recently held the 67th an- 


nual session in New York City. 
Strange as it may seem, with all the 


difficulty and excessive cost of travel- 


ing, the meeting was one of the best 


the association ever held. The many 


problems which the present day drug- 


gist contends with were discussed in 


an intelligent and constructive man- 
ner. The attendance was a pleasant 
surprise to all those who have the in- 
terest of the association at heart. 
The American Pharmaceutical As- 
sociation is the Dean of all Pharma- 
ceutical Associations in the United 
It is the one association in 
pharmacy whose ideals and manage-. 
ment are beyond criticism and ques- 
tion. The reason for this is, that the 
association has ideals which are not 
primarily concerned with money. It 
stands for good, intelligent, whole- 
some ‘pharmacy with a sense of hon- 
esty and integrity in all of its trans- 
actions. It does not advocate or stand 
for secret nostrums and deceptive 
preparations. Best of all, it encour- 
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ages pharmaceutical education and 
training and advocates it strongly 
everywhere. 

Every reputable pharmacist in the 
United States should encourage the 
association by at least a membership 
which only costs the insignificant sum 
of $5.00 per year and gives the mem- 
ber a monthly journal and copy of 
the proceedings worth several times 
over the price. 


THE H..C. Li: 


The above title is not a chemical 
formula as the chemist might infer, 
but an abbreviation for the so-called 
high cost of living. This is one of 
the burning questions of the hour 
which everyone is now discussing. 
The average man working for wages 
imagines a simple increase in wages 
will combat the dread disease. This 
is wholly a fallacy. It is the increase 
of production which will eventually 
combat the h. c. |. In simple words 
this means that everyone should get 
in and work and not worry about 
union rules and hours. It is mad folly 
on the part of the people to think 
any one method will succeed. If we 
could have a law making it a felony 
to call a strike within the next three 
years, the h. c. 1. would not worry us 
in the least at the end of that period. 
At the present time we are traveling 
in a vicious circle, increasing wages 
and h. c. l. If we don’t soon change 
our tactics a financial panic and bank- 
ruptcy will stalk the land. 


COURTESY. 


The following letter was recently 
sent out to all employees of a big tire 
manufacturing company: 


“We occasionally receive a letter 


from some section of the country, in 
which the writer intimates either mild- 
ly or forcibly, according to his feel- 
ings, that he hasn’t been treated with 
the courtesy he would expect from 
employees of the tire company. 
“Investigation has developed the 


fact that occasionally the alleged dis- 
courtesy was fancied rather than real, 
but we have found some cases where 


we feel like the customer was not ap- 


proached, or treated, in a manner that 
we would wish all our employees to 
care for any customer, or prospective 
customer that might call at our branch 
for some service that was in our 
power to give. 

“Courtesy costs you nothing. It is 
a good asset for anyone to have, 
whether they use it in business, social 
affairs, or in their own home. The 
impression that one takes away after 
having been courteously treated in 
any one of our branches is far reach- 
ing. The time that you giyg to any 
business caller, be it short or long, 
should leave an impression upon them 
that is pleasing. 

‘Courtesy is an act of civility and 
respect. It stamps you with elegance 
of manner. It leaves the same im- 
pression with the caller. It leaves 
your office an X booster—in reality 
an unsalaried drummer. 

“The good-will of any customer is 
well worth having. You can enhance 
or deteriorate it by your own action.” 


CHEMISTRY. 


By A. B. Burrows, Arlington, N. J. 


The theory of Chemistry 
Is interesting, for we see 
What compounds be, and also we 
Detect the vile impurity. 


We analyze, and crystallize, 
And very closely scrutinize, 
We calculate, and boldly state 
That river sand is silicate. 


We triturate and deflagrate, 
And very nearly suffocate; 
We agitate, and cogitate, 
And note the rare precipitate. 


And when we’re through with SO: 
And other things, what do we do? 
We simply wait, anticipate, — 
And finally we graduate! 
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MOSQUITO AND MALARIA 
CONTROL IN THE | 
PHILIPPINES |. 


By A. A Hermano 


The work, which has been and is 
being done to effect the control of 
the pestiferous mosquito and to prevent 
the dissemination of malaria, promises 
much for the sanitary and hygienic 
condition of the people, and for the 
general improvement and beautification 
of the country. This work is also pro- 
moting the bacteriological and entomo- 
logical researches, and other correlated 
branches of zoology. | 

~The name, mosquito, itself is derived 
from the $panish word, mosquito, which 
differs from mosquita (Spanish diminu- 
tive, small fly). The word malaria is 
an Italian colloquial word, that is, from 


-mal—bad, and aria—air. In the Philip- 


pines where there are seven main dia- 
lects and several minor ones, Lamok 
meaning mosquito, is the term used by 
the majority of the people; in English, 
the insect is called gnat or mosquito ; 
in French moustique ; in German, Stech- 
mucken. Tracing the history of the 
relation of the mosquito and malaria 
to human beings, the Egyptian and 
Greek literatures as far back as 2000 
B. C. has made mention of some appar- 
ent relationship. 

But at this early period, the eyes 
of the people were absolutely obscured 
concerning the causes and the trans- 
mission of malaria, the life cycle of 
the Plasmodium, and even the life 
history of the mosquito itself. Their 
eyes were opened to the real cause 
when -Dr. Charles Laveran, a French 
army surgeon stationed in Algeria, to 
whom credit is due for the first prac- 
tical work along this line, demon- 
strated conclusively in 1880, that the 
cause of malaria was transmitted by 


‘the bite of certain mosquitos; then 


with the co-operation of many con- 
temporary investigators in_ different 
parts of the world, namely, Koch, King, 
Manson, Bignami Mendini and 
Grassi, the study and control of mos- 


quito and malaria was put on a scien- 
tific base. In regards to malaria in the 
Philippines, the combined investigation 
of M. A. Barber, A. Raquel, Ariston 
Guzman and A. P. Rosa, published 
by the Journal of Science, Volume X, 
No. 3, Section B, deals with the classi- 
fication and habitats of the malarial 
carriers. 

There are two eminent investigators 
who are given credits as contributors 
to the discovery of the life-cycle of 
the Plasmodium, namely, Dr. Camillo 
Golgi, who in 1885 proved the asexual 
or human cycle, and later, Dr. Ronald 
Ross, who also proved in 1898 the 
sexual development in the body of the 
mosquito. 

The Philippines, comprising approxi- 
mately 30,000 islands of varying sizes 
with a total area of about 120,000 
square miles, and a population of 
10,500,000 people, lie above the equa- 
tor. The climatic condition and gen- 
eral topography of the archipelago, 
where there are numerous small brooks, 
rivers and much rain, provides the ideal 
breeding places for the hundred or 
more different species of mosquitos, 
which, according to Schultz and Banks, 
are to be found. sift 

A mosquito belongs to the order 
Diptera, sub-order Nematocera and 
Family Culicidae. But we are inter- 
ested particularly in the sub-family,- 
Anophelinae, the main malaria carrier 
mosquitos. Among the extensively 


distributed species in the Philippines, 


known to be malaria carriers, are 
Anophelis febrifer (Myxomyia), respon- 
sible for 66.66% of infection: A. 
Maculatus (Myssorhynchus), A. Rossu 
(Pseudomyxomyu), <A. Barbirostrts, 
and A. Smensis (Myzorhinchus). 
Anophelis febrifer ranks first as a 


malaria carrier, being distributed prac- 


tically all over the islands. These spe-- 
ciés are found practically in the clear 
fresh water as small brooks, dams, — 
ditches and pools and are especially — 
abundant along the sides of clay banks 
where there is an abundance of grass 
and brush, overhanging roots and other 
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vegetations extending into the water. 
The surrounding vegetation is very 
essential for the lurking or resting 
places of the newly developed adult 
insect as they can not fly more than 
170 paces. They are also found in 
the clear water ditches, open sewers 
and carabaos wallows and tracks. The 
larvae usually prefer the shaded places 
along the margin. The larvae of A. 
Maculatus are strictly found in the 
same habitation as the preceding spe- 
cies but always in very fresh water 
among plants and weeds. The A. rossi 
causing 18.71% of malaria infection, 
are broadly distributed over all parts of 
the archipelago, for its larvae are not 
only found in the same habitations with 
A. febrifer, but they are also found in 
very salt marsh water. They are abun- 
dant in very stagnant pools and foul 
water tanks, carabao wallows and soak- 
ing sugar-cane shoots. ‘They are sun- 
loving species, the larvae are abundantly 
found in ponds, ditches in towns, and 
rice paddies. | 

The A. barbirostris are very widely 
distributed but the breeding places for 
the larvae are restricted to foul stag- 
nant water, where fresh and aquatic 
plants are abundant, and to brackish 
and pure salt water. 


The life history of a mosquito is 
comparatively complicated as there are 
four stages, namely, egg, larva, pupa 
and adult insect, before a complete 
metamorphosis is finished. The length 
of time for the transformation from 
ege to adult insect is ten days or more 
depending upon the condition of tem- 
perature, moisture, surrounding vege- 
tation, and food. Water is the most 
essential environment. After the eggs 


are hatched, which takes from two to. 


three days, larvae are produced. These 
wrigglers swim for the period of six 
days, until they change into the next 
stage known as pupae or _ tumblers. 
They enjoytheir nymphal life for about 
thirty-six hours when their mid-dorsal 
side splits and the adult mosquito 
escapes to seek a human _ habitation 


mosquito has been explained. 


be considered. 


for shelter. The writer chiefly refers 


to the A. febrifer, the main malaria 


carrier. 


The complete metamorphosis of a 
Next, 
the life history of the Plasmodium will 
The reproduction | is 
somewhat complicated, as it occurs in 
two different hosts, namely, first, in- 
volving in human body is known as 
asexual or schizogonic cycle, also known 


under the name of the investigator 
Golgi in 1885; and, secondly, envelop- 


ing in the outer layer of the mosquito 
stomach is known as sexual or sporo- 


gonic cycle discovered by Ronald Ross 
in 1898. 


The asexual cycle from sporozoites 


to merozoites through a complete sporu- 


lation takes from twenty-four to sev- 
enty-two hours. The sporozoites attack 
the red blood corpuscles and form into 


a signet ring which grows rapidly ‘to 


produce merocytes. The merocytes 


divide very rapidly into numerous mero- 


zoites. The merozoite is now ready to 
devour another surrounding red blood 
corpuscle. 


The sexual cycle which occurs in a 


separate host, consists of. male gamete 


(microgamete) representing the sperm- 
atozoon of higher animals; and female 
gametocyte (macrogamete). These are 
found in the stomach enveloping the 
outer lining by complete reproduction 
sporozoites are formed. The length of 
time for the complete sexual cycle varies 
from seven to ten days or depends upon 
the weather and temperature surrotund- 
ings of the habitation. 

A mosquito can not transmit the 


parasite without first biting a malarial 


patient, where the sexual development 
is formed in its body, producing the 
spindle-shaped sporozoites. These or- 
ganisms are injected intravenously into 
the circulation with the saliva by the 
female anopheline mosquito. It has 
been demonstrated experimentally that 
the female is the sole agent for the 
transmission of the protozoa. 

The percentage of mortality due to 
malaria in the Philippines ranges very 
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high—from 95.03 to 191.03 per 1,000— 
which is a high percentage compared 
with other larger countries. This is 
caused by the unsanitary and unhygi- 
enic condition which exists outside the 
larger cities, where there are no water 
and sewage systems, and no provision 
for the draining or filling in of marshes 
and stagnant pools, which serve as 
breeding places for millions of larvae. 


Since it has been experimentally 
shown what the primary and secondary 
causes of malaria are, the problem 
which must be solved is the suppression 
and eradication of the mosquito. Before 
a municipality can be made to move 
and undertake an offensive campaign 
for the permanent control of adult 
insects, larvae and consequently malaria, 


education measures along sanitary lines - 
first must be extensively spread. The 


municipality institutes public lectures, 
spreads information in every direction 
through the newspapers with illustra- 
tion and even through moving pictures, 
so that any community can be thor- 
oughly informed in regard to, the life 
history, classification of mosquitos, dif- 
ferentiation of the malarial and non- 
malarial species existing in each dis- 
trict, the lurking places of the insects; 
the breeding pools of the larvae; the 
lessening of the bites by certain pro- 
tective measures; and the administra- 
tion of the preventive medicine, such 
as quinine. In this way a community 
can harmoniously co-operate with and 


lawfully obey the instructions of the 


health officers or authorized consulting 
entomologists. 


The first step to be taken into con- 


sideration is that the counsellors of 


each municipality enact and _ enforce 
measures or regulations for a cam- 
paign of control, which is not contra- 
dictory td the provincial and insular 
laws of the islands, but based upon 
the Municipal Code. The ultimate pur- 
pose of the municipal council in enact- 


ing ordinances for such a campaign 


as I have already mentioned, is the 


improvement of sanitary and hygienic 


conditions and as a result the prosper- 
ity of the town. 


The first ordinance of the munici- — 
palities provides for the destruction of 
the lurking places of the anopheles 
for a radius of approximately 200 
yards around the house. The law 
forces the natives to cut down shrubs 
and weeds in the neighboring jungles 
and woods; also, to cut the thick cogon 
grass which is widely distributed over — 
the archipelago, and lastly, to clear 
away the dried banana, coconut and 
bamboo leaves. 


The second step of the campaign is 
the screening of the houses. All the 
doors and windows of the houses must 
be protected with wire screens (mesh 
No. 16 or 18). These not only exclude 
the invading mosquitos, but also render 
the communication of the disease from 
the patients within the house impos- 
sible, and furthermore, these bar those 
filthy flies, bugs, bats, and various in- 
sects. These also add to the comfort 
of the inhabitants by screening out 


direct sunlight without interfering with 


the welcome breezes. To a certain 
extent the measure has been not suc- 
cessful because of the structural design 
of the natives’ residences since there 
are numerous small entrances for mos- 
quitos. 


The next important measure adopted 
by the natives is the intelligent appli- 
cation of the mosquito nets, also known 
in Spanish as mosqutero; in French 
as moustiquaire. The proper and cheap- 
est material used by the natives is hemp 
cloth made of hemp fibres, starched 
strongly, so that when stretched over 
the frame it has sufficient resistance, 
as to its exact width, breadth and 
length, thus not coming in contact with 
the body when blown by the winds; in 
this manner preventing the proboscis 
from reaching the skin. The mosquito 
net is quite long so that the ends may 
be tucked under the mattress. 


_ The fumigating measure is somewhat 


inapplicable, for it is only practical 


during such a time of fumigation to 
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drive away all hibernating mosquitos 
in the house. Because of the climatic 
conditions the houses are built with 
many openings, and the smoke cannot 
be retained long enough to kill the 
mosquitos. The cheapest fumigating 
substance readily obtained and exten- 
sively employed by the natives is green 
vegetation which produces heavy dense 
smoke, which is not destructive to 
furniture, textiles and clothing. Smok- 
ing during the evening, classified as a 
vice habit, is common with the natives 


and serves to check the approach of 


mosquitos. There are many excellent 
substances extensively used to discour- 
age the attacks of the mosquitos, 
namely, insect powder, Chrysanthemum 
(Pyrethrum), roseum, C. Cineraria- 
folium and C. Carneum. Dr. J. H. 
McCormick recommends the use of 
Pyrofume, while still others introduce 
camphor, phenol, mercuric chloride and 
even chlorine gas. 


In the Philippines there are many 
devices which have proven very effect- 
ive in the destruction of the invading 
adult mosquitos. The natives gather 
and clean the midribs of the cocoanut 
leaflets and fine bamboo sticks and form 
them into a bundle. These are employed 
to strike and kill the resting mosquitos. 


and flies on the walls and ceiling. 


Another device made of bended wire 
intricately interwoven with heavy spider 
web, which entangles the mosquitos. 

In some localities of the Philippines 
the natives have a scheme of trapping 
the mosquitos by means of the cocoanut 
oil. This is done by applying thick 
oil coating to the mirror or window 
glass, which attracts the mosquitos and 
then holds them fast. There are many 
kinds of oils that can be used to 
drive away mosquitos, namely, a lotion: 
1. Oil of Cedar, Citronella, Pennyroyal, 
Cassia, Eucalyptus and Cocoanut Oil; 
2. Lemon juice and vinegar; 3. Citron- 
ella, Pennyroyal and Spirits of Cam- 
phor; 4. Black Tar, Oil of Citronella, 
and Oil of Cassia. 


Besides human enemies and_ the 


measures they have adopted, the mos- 
quitos have numerous natural enemies, 
such as dragon flies, boat flies, bats, 
crane flies, spider webs, strong winds 
and heavy rains, 


I have just described the details of 
the campaigns against the adult mos- 
quitos, and the next thing to be taken 
into consideration is the larvae and 
pupae. All communities, foreigners, 
immigrants and readers of the papers, 
are thoroughly informed about the local 
habitats of the different species of the 
wrigglers and nymphs, therefore the 


offensive campaign against them is not 
difficult. 


Since the anti-malaria and mosquito 
brigade has been organized, the Govern- 
ment has undertaken a campaign against 


mosquitos’ larvae and pupae under 


the direction of the Bureau of Health. 
In certain localities where there are 
marshes of an extensive area, ponds, 
pools, brooks and ditches holding foul 
stagnant water, the favorite breeding 
places for A. febrifer, A maculatus, A. 
rossii, and A. barbirostris, the work 
becomes an engineering problem. 

Often such areas are not only drained 
but also leveled, thus adding a beautiful 
landscape to a marked reduction in the 
number of mosquitos. Such work adds 
both to the health and appearance of 
a community. 

In 1908-1909, the [loilo river was 
deepened by a dredger and the material 
excavated used to fill the breeding 
places of the mosquitos near the pro- 
vincial building and in Lapus-Lapus 
between Port San Pedro and Muelle. 
Not only did this work have value by 
lessening the inroads of malaria, but 
increased shipping facilities and put 
considerable land in a condition for the 
utility as home sites, resorts, play- 
erounds, etc. The city prison near 
the provincial building and also many 
warehouses and homes in other parts. 
of the city near Port San Pedro, are 
situated on reclaimed marsh land. 

In the vicinity of Manila the meas- 


.ures adopted by the Board of Health 


have not only greatly beautified the city,. 
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but practically exterminated the Culex 
microannulatus. 

Besides this extensive undertaking, 
the draining or filling of artificial pits, 


ponds near the artesian wells, pools, 


carabaos wallows, must often be in- 
spected. A constant inspection of irri- 
gation ditches is of vital importance, 
because the ditches often split off along 
the eroded banks and form sluggish 


pools of stagnant water. Here the only 


remedy is filling, draining or spraying 
with oils. Outside the city districts 
where there is no sewage system, the 
council ordinances provide for the care- 
ful handling of sewage disposal. The 
ordinances require the draining of sew- 
age approximately 200 yards from the 


houses or adjacent premises, and the 


inspection in regard to carabao wallows, 
chickens’ drinking troughs, the joints 
of the bamboo pipes in the house and 
in the sugar cane fields, and pools for 
soaking sugar cane shoots. 


However, if the draining or filling up 


is very inconvenient, larvicides should 


be applied by steady spraying on the 
water. Petroleum oil is extensively 
employed in the Philippines. The most 
important larvicide used in Panama is 
the solution of carbolic acid, 50 pounds, 
rosin 200 pounds, and sodium hydroxide 
30 pounds—water q.s. to make 3% 
barrels. Still, there are others, such as 
copper sulphate, potassium cyanide, 
crude oil, tobacco decoction or nicotine, 
potassium permanganate, etc. 


Nature can also be made to assist in 
the campaign. The introduction and 
artificial propagation of the natural ene- 


mies of the larvae and pupae is of con-. 


siderable value. Some of the natural 


enemies which can be profitably em- 


ployed are: top minnows (Gambusia 
Affinis and Heterandria formosa), sun 
fish (Enneacanthus), mud minnows 
(umbra), gold fish fundulus (Kifh- 
fishes), pirate perch (Aphradoderus), 
beetles’ and flies’ larvae, etc. | 


In the Philippines the majority of the . 


people like to drink and use rain water 


because of its supposed purity and 
known softness. But the cisterns serve 
as breeding places and unless screened 
very carefully, are always swarming 
with eggs, larvae and pupae. The 
Same care must be taken in considera- 
tion with gutters, troughs, drains, wells, 
water jars, fire barrels, etc. In piles 
of rubbish, cocoanut shells and empty 
cans serve as breeding places and 
should never be allowed to accumulate. 


The above is a summary of the 
anti-mosquito and malaria campaign. 
Another distinctive feature is quinine 
prophylaxis, which, is preventive rather 
than curative. The treatment as em- 
ployed in the Philippines consists of 


the administration of 10 to 15 grains 


daily; and the natives also use the 
decoction of the bark of the tree V1ta, 
which has been quite effective. 


Arsenic is recommended as _ having 
a curative value while others suggest 
the use of arsenobenzol (salvarsan) for 
chronic and severe type of malarial 
infection due to its germicidal effects 
to the protozoa. Sotiriades suggests 
the treatment of malaria by means of 
immune serum. In India E. E. Waters 
recommends the excellent prophylactic 
drug, quiniodine, by administering 4 
grains twice a day, which proves very 
effective in both acute and chronic. 
cases and it does not produce cinchon- 
ism gastric disturbances. The 
malarial patients are quarantined and 
screened until they are free from 
malaria. | 


The most common fever in the 
Philippines is aestivo-autumnal during 


the worst malarial months of March, 


April and May. 


The two different seasons in the 
Philippines affect the breeding of Ano- 
phelis, namely, first, wet or rainy sea- 
son, when the rain is abundant, flowing 
streams flourish, and larvae constantly 
increase; secondly, hot or dry season, 
the breeding places are practically dry 
with resulting diminution of larvae. 


California College of Pharmacy, May 
23, 1919. 
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NEED FOR A GREATER AND 
_ BETTER MATERIA MEDICA. 


The Journal has, on numerous oc- 
casions, pointed out the necessity for 


amore reliable American~ matéria 


medica. The ravages of war have 
played havoc with the: importation of 
botanical drugs and now. that ‘the 
war is over, even worse conditions 
prevail. The actual scarcity of so 
many important drugs is largely. due 
to the fact that the collectors of these 
drugs, both here and abroad, will no 
longer work for the starvation wages 
and prices offered. 


Apart from this, the quality of 
these drugs, which never was as good 
as it might be, is now considerably 
poorer, and the U. S. Customs In- 
spectors have refused admission to 
many drugs of foreign importation as 
well as huge quantities of them. As 
no others were available, we had to 
do without. This included such as 
rhubarb, tragacanth, cantharides, saf- 
fron, volatile oils, and many others. 


So far as prices go, this also indi- 
cates the trend of the times and the 
conditions existing, both in native and 
foreign drugs. At this time of the 
vear, when many drugs are (or should 
be) harvested, it would be reasonable 
to expect a material decrease in price, 
and this, in previous years, generally 
was the case; however, what do we 
find? Looking at the market reports 
of the Journal for the past four weeks, 
we find the price has advanced on 
buckthorn bark, elder flowers and ‘ber- 
ries, ginger, hoarhound, pimpinella, 
saunders, saw palmetto, scoparius, 
unicorn true, violet flowers, wahoo 
bark; henna leaves, insect powder, 
senna, chamomile, fish berries, flax- 
seed, quince seed, sassafras, sunflower 
seed, hydrastis, saf-flower, stramo- 
nium, cardamom, cubeb, mustard, col- 
chicum, henbane, balsam poplar, bor- 
age, eucalyptus, jaborandi and worm- 
seed, thirty-four in all. This list is by 
no means complete, arid added to this 
is the fact that practically the entire 


list of botanicals is in strong position, 
waiting for a chance at price revision 


upward; and agaitist this, in the same 


period of time, we have only fourteen 
declines, all except two being simply 


minor changes or price revisions. 


These facts should and do mean 
something to the retail druggist and 


they need study; yet more, they need 


attention and correction. We need 
a revolution in our materia medica. 
Just let us repeat a few of the Jour- 


nal statements of late; only twenty- 


six are repeated, but the reader is 
especially requested to carefully study 
each one of the twenty-six, that he 
may get the “drift” of things: 

Aletris—Remains high and may go 
higher. Stocks short, and new ar- 
rivals are going to be a very ques- 
tionable quantity. 

Blood root—Supply only fair but 


equal to the demand. A scarcity may 


develop owing to the fact that gather- 
ing has been decreasing owing to the 
low prices being paid collectors. High 


prices may come, 


Buckthorn bark—Very scarce and 
high. The market is firm, and ad- 
vancing. New goods are still a prob- 
lem. | 
Cantharides — Russian  cantharides. 
are now at $3.25 a pound in quantity 
lots. Scarcity of all Russian products. 
is marked and replacements are al- 
most impossible. Chinese flies are 
firm at $1.10 a pound. 


Cardamom—Getting quite scarce 
and price revision upward would oc- 
casion little surprise at this time. 
Future supplies are somewhat doubt- 
ful. | 

Cramp bark—The market is steady 
and prices are firm. Druggists should 
remember that there is considerable 


spurious bark on the market at a low 


price. Purchases should be paretally 
inspected. 


Cubeb berries—Prices remain high 


and firm regardless of new. arrivals. 


Recent importations have gone into 


consumption, and while other ship- 
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ments are afloat to the spot, no im- 
provement is to be expected. 


Elder flowers—With a new crop 
practically spoiled by heavy rains, 
higher prices will prevail. 

Elm bark—Demand brisk, supplies 
fair, and prices firm and advancing. 
A scarcity is feared by many before 
the next year’s crop, owing to ruinous 
collection methods. 


Eucalyptus oil—Is quite scarce, de- 
mand is large, and higher prices are 
looked for. New supplies are yet a 
problem. 

Ginger—Ginger, in all grades, is 
strongly maintained owing to a good 
demand, especially for Jamaica offer- 
ings, which are particularly hard to 
secure, and when possible are quoted 
at high prices owing to the high cost 
of replacement goods. 


Gelsemium—Is advancing; demand 
excellent and supplies adequate for 
the present. 


Golden seal—The strong position of 


this drug is still actual. There is no 
shortage apparent, neither are prices 


likely to come down. Some dealers 
are evidently under tthe impression 
that only their profits are worth con- 
sidering and that the growers are 
unduly holding up prices, but some 
day “stock jobbers” will have their 
eyes opened, as the growers merely 
consider them as leeches. 


Jalap root—Remains high and firm, 
and the situation in Mexico continues 
bad and with little chance of improve- 
ment. 


Linden—The tendency is toward ad- 
vance. Demand is big and supplies 
none too large. Flowers are up to 
65 cents in original bales, and flowers 
with leaves are quoted at 40 cents a 
pound in quantity. 
~Quinine—The threatened shortage 
and higher prices seem about to ma- 
terialize. The Journal was probably 
the only medium that foresaw this 
event some months ago. Demand is 
excessive at present, and as high as 
$1.25 an ounce is being asked in quan- 
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tity lots. The raw material situation 
at the primary source, especially in 
the Far East, is now stated to be un- 
certain and critical, and an era of 
speculative activity has developed. 


Rhubarb—Is still scarce, although 
some new goods have arrived. The 
price remains high, and firm. 


Sarsaparilla root—Recent importa- 
tions of the root have served to ease 
the market slightly, yet little if any 
change appears in the retailer’s prices. 


Sassafras—There is very little avail-. 
able. ‘The country reports a short 
crop and tendency of sellers at the 
source to advance prices on any con- 
siderable inquiry. Natural oil is 
quotably unchanged and quiet. Safrol 
tends stronger on rising costs of basic 
material. Artificial oil of sassafras is 
steadily advancing owing to the con- 
dition of the camphor market, which 
is moving upward steadily under 
shortage in supply. All camphor 
products are high. | 


Senega—Supplies low, demand ac- 
tive, and price firm. New goods are 
still a questionable factor. If col- 
lection prices are not advanced, the 
scarcity is likely to continue, for col- 
lectors are getting “wise” to the fact 
that when they receive only 5 cents 
a pound for producing and the retail 


druggist pays $1.00 to $2.00 a pound, 


there is something radically wrong 
somewhere. No such middlemen’s 
profits exist in the case of the golden 
seal. 

Spigelia—True pink root remains 
scarce and high, and druggists are 


- particularly warned regarding the pur- 


chase of this drug, as much on the 
market is grossly sophisticated, ‘and 
has little if any medicinal value. It 
seems that collectors, and buyers as 
well, seldom know true spigelia when 


they see it, and in view of the fre- 


quent happenings of this character 
with many other native drugs, it 


seems that the time is ripe for the 


establishment of a worth-while Amer- 
ican materia medica. ey 
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Wahoo eaters in the coun- 
try insist that there will be a short- 
age in this material and are con- 
serving their stocks to that end. 


White pine—Collection has been 
liberal this year, and the drug is one 
of the few of which there will prob- 
ably be sufficient stock to carry con- 
sumers through the season without 
a material advance in quotations. 


Wild cherry—lIs in a declining mar- 
ket, with ample supplies. However, if 


the expected export demand ma- 


terializes, higher prices will prevail, 
and the scarcity of last fall may be 
repeated with additional intensity, as 
collectors of the bark ruined thous- 
ands of trees in their eagerness to be 
in on the high prices last year. 


Wormseed—Is very scarce and 
many sections are without a supply; 
this applies to the Levant seed, and 


this situation is affecting American 


seed, which is due for an advance; it 
is now firm at 25 cents a pound in 
quantity lots. 

Yerha santa—The situation in this 
material is uncertain at the present 
time. Prices are firm, replacement 
goods are uncertain, and price revis- 
ion upward is likely. | 
These twenty-six examples are typi- 
cal. The exceptions are so few that 
they are hardly worth serious atten- 
tion. The .chief factors to consider, 
and they are all important is (1) the 
‘growing scarcity; (2) the poor qual- 
ity; (3) the high and er ad- 
vancing price. 


It is not to be expected that the 
individual druggist, acting for him- 
self, can revolutionize this condition, 
although as was practically demon- 
sttated by Mr. Ruenzel at the Roches- 
ter convention; he can do much to re- 
lieve the situation if he is willing to 
do some work in the garden and field. 
The movement should be national in 
scope, and not only backed by our 
Government, but laws should be 
enacted to assure production and 
-quality—N. A. R. D. Journal. 


A. PH. A. 


Section on Education and Legislation. 

“The spirit of laissez-faire, so domi- 
nant in a large majority of those re- 
sponsible for the well-being of phar- 
macy in the past generation, has with- 


in the past two years received a re- 
buke that has shaken the very bed 


rock of our conservatism,” said W. 
F. Rudd, chairman of the committee 
on education and legislation, in his 
opening address. 

“Old ideas about pharmacy and old 
ideals of what we ought to be have 
been shattered,” continued the speak- 


er. “It has taken a world cataclysm 


to give us the right perspective, but 
the failure of pharmacists to obtain 
recognition in the army has taught 
us the lesson we needed most to 


learn. The United States Army 


would have had a. pharmaceutical 
corps before now if the rank and file 
engaged in compounding medicines 
measured up to the educational stand- 
ard the calling deserves. We failed 
because we refused to set for our- 
selves standards that were already set 
in similar lines of endeavor. 
“We have camouflaged in pharma- 
ceutical education,” he continued. 
“Many of our young men and women 
have gone out into the world be- 


lieving themselves educated because 


we told them they were. A great 
many of us are willing now to admit 
for the first time that the low average 
of professional education and stand- 
ards constituted our heaviest handi- 
cap. In my judgment prerequisite 


legislation in every State based upon - 


four years of high school training is 
entirely feasible, at least within the 
next decade. 


“I deprecate the tendency on the 


part of many good men in pharmacy 
to criticize and antagonize the medi- 
cal profession publicly whenever oc- 


-casion ofters. I believe medicine is a 


four-fold profession — medicine, den- 
tistry, pharmacy and nursing—and 


that the four are intimately interde- 


pendent. 
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recommend a committee be 


appointed to co-operate with the com- 


mittee on pharmacy and chemistry of 
the A. M. A. Its function should be 
to co-ordinate as far as possible all 
the problems common to the two pro- 
fessions and bring about a feeling of 
common purpose and aims between 
medicine and pharmacy. I also rec- 
ommend that a committee of five be 
appointed to consider fully the whole 
matter of pharmacopoeial revision and 
to have ready at Washington next 
May a working plan for doing one 


of the biggest jobs we have to 
handle.” 


Henry G. Goeckel, biologist and 
chemist, director of the clinical and 
pathological labdratories of -Muhlen- 
berg Hospital, Plainfield, N. J., read 
a paper on “Pharmaceutical Educa- 
tion and Opportunities.” He said he 
thought pharmaceutical educators had 
failed to read and understand the 
signs of the times with sufficient ac- 
curacy. The war experience brought 
out clearly, he said, “that our medical 
colleges cannot lead up to the minds 
of their students with excessively de- 
tailed courses of instruction the tech- 
nical, biological and chemical branches 
of medical science, without impairing 
their grasp, of the physical diagnostic 
phases which are the most important 
and probably the most difficult.” 


Mr. Goeckel continued: “Many of 


‘the colleges of pharmacy give a sort 
of course. in bacteriology and other 


things. of like character, but the 
courses do not qualify their recipients, 
for many of the courses are not as 
good as. some of the leading training 
schools for nurses are giving to their 
students.” He thought the time not 
far off when there would be a trained 
pharmaologistan on the regular staff 
of every first-class hospital. His idea 
was that. there should be a trained 


man in every hospital and every com-— 


munity who could stand between the 
physician and the druggist and be 
qualified to correct any mistake made 
by either. 


Jacob. Diner, “Dean of the 
College of Medicine at Fordham Uni- 
versity, in. discussing a paper said that 
pharmacists take more interest in the 
study of bacteriology than do physi- 
cians and that colleges of pharmacy 
that had hospital facilities, he thought, 
would be likely to graduate better 
bacteriologists than the medical col- 
leges. He suggested that there be a 
laboratory in all pharmaceutical  col- 
leges. | 

A. R. Bliss’, Jr., professor of 
macology in the school of medicine of 
Emory University, Atlanta, Ga., and 
associate referee on alkaloids to the 
Association of Official ‘ Agricultural 


Chemists, Washington, read a paper 


on “Pharmacodynamics,” which until 
recent years, has been taught only in 
the medical schools of pharmacy, par- 
ticularly along the lines. of physio- 
logical dry assay: of standardization— 
in other words, the development and 
application of methods for standard- 
izing those vegetable drugs that can- 
not be accurately assayed or stand- 
ardized by chemical methods, by 
methods which employ animal as_ the 
standardizing medium. Over a third 
of the 66 schools of pharmacy in the 


United States are giving such courses, 


and about another third has signified 
the intention of adding the course. 
A fact which practically necessitates 
the course in the school of pharmacy 
is that the present pharmacopoeia in- 
dicates and advises this method of 
assay for a number of drugs. 


Other papers were as_ follows: 
‘Where Are Pharmacists Ten Years 
After Graduation From _ College?” 
Miss Zada M. Cooper; “Teaching of 
Ethics in Business,’ Chas. O. Lee; 
“The Slogan for Successful Legisla- 
tion—for the Good of the Public,” W. 
H. Ziegler. 

Symposium on U. P. Revision. — 
“Scope of Revision,” C. H. LaWall. 
Discussion, Henry Kraemer. “Who 


Shall Do the Work and Why?” R. P. 


Fischelis, Discussion, Chas. E. Cas- 
pari and A. G. DuMez. “Methods of 
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Saving Time in Revision,” Jacob 


Diner. Discussion, W. G. ‘Gregory, 


W. L. Scoville and H. V. Arny. “U. . 


S. P. and N. F. Financing,” A. R. L. 
Dohme. Discussion, H. M. Whelpley 
and J. A. Koch. “Best Methods of 
Getting Results Among the Various 
Interests Taking Part in the Re- 


vision,” E. Fullerton Cook. Discus- 
sion, J. M. Francis and F. R. Eldred. 


World War Veterans’ Section. 

Following the adjournment of the 
first General Session Assembly a War 
Veterans’ Section was organized 
largely through the efforts of F. H. 
Freerichs, of Cincinnati. 

The purposes and aims of this new 
organization are not only to enroll 
all ex-service Pharmacists into the 
A. Ph. A. through membership with 


this section, but also to uphold and. 
give loyal support to the cause of 


Pharmacy and to the aims and ideals 
of its parent organization, the A. 
3 

When it is recalled that there are 
approximately 10,000 pharmacists in 
the country who saw some sort of 
service, it can be conceived what a 
great power for pharmacy this or- 
ganization can become. 

Already 162 ex-service members of 
the A. Ph. A. have signified their in- 
tention of becoming affliated with 


this new section. All ex-service mem-. 


bers of the A. Ph. A. who express a 
desire to do so may become members 
by application to the Secretary. The 
A. Ph. A. gives to ex-service phar- 
macists, who apply through the proper 
Association channels, one year’s free 
membership. The officers of this new 
section for the coming. year are: 
Chairman, R. P. Fischelis; Ist Vice- 
Chairman, W. N. Chase; 2nd Vice- 
Chairman, T. Fairchild, and Secretary, 
Capt. William D. Walker. 


Section Practical Pharmacy and 
| Dispensing. 
This section held three sessions. 
The first was principally devoted to 
Chairman W. ‘Terry’s address. He 
said in part: 


‘Much has been said regarding the 
evils of commercialized pharmacy and 
the inroads it has made upon ethical 
pharmacy. No one can contradict 


this, but we must not have family 
quarrels—pharmacy must co-operate 


with itself. 
“Peculiar as it may seem, I welcome 


all this commercialism simply because 


it hastens the coming of the day when 
the public will see the necessity for 
the separation of commercial phar- 
macy from ethical pharmacy. The 
initiative must come from the ranks 
of pharmacy itself, but the public 
must be willing and will also have to 
be educated to the necessity for the 
change. I am convinced that in the 
average pharmacy the prescription de- 
partment is not a financially remuner- 
ative department and it is kept up 


merely from custom and weight of 


public opinion. Figuring in dollars 
and cents, the store would be better 
off if it discontinued this department 
so that the space, money invested 
and expensive professional clerk-hire 
could be devoted to profitable chan- 
nels. Let those who desire to prac- 
tice commercial pharmacy, which is 
as honorable as any other line of hu- 
man activity, do so. Commercial 
pharmacy is an absolute necessity, 
hence it is here to stay; but, the ethi- 
cal pharmacy can only exist when the 
commercial store will absolutely dis- 
continue the prescription department 
and discontinue the sale of all but the 
simple package remedies. It must be 


a get-together, community proposition. 
Under this plan one who desires to — 


practice professional pharmacy could 
then afford to discontinue all side- 
lines. This would be a benefit to all 
parties concerned, particularly the 
public.” 
Following Mr. Terry’s report came 


the reports of the Committees on the 


U. S. Pharmacopoeia, the National 
Formulary and the A. Ph. A. Recipe 
Bank and various papers of great 
practical value. 

J. Leon Lascoff in a paper, “Th 
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Abuse of the Shake Label,’ showed 
many sample prescriptions illustrating 
the right and wrong way of com- 
pounding; and emphasized the fact 
that too many “shake labels” are 
used. He said that if the druggist 
would make a study of his prescrip- 
tions and compound them in a scien- 
tific manner he would avoid many un- 
sightly mixtures and put the resulting 
preparations in better form for ad- 
ministration. 


Another interesting paper was the 
“Prescription Clinic,” by Ivor Griffith 
and Adley B. Nichols. The “Clinic” 
was illustrated by charts and difficult 
prescriptions. Other papers were: 


“Standardization of Dispensing 
Pharmacies,” Lucius E. Sayre; “Prac- 


tical Pharmacy and Dispensing in Re-- 


lation to the Medical Profession,” F. 
E. Stewart; “Some Profitable Pro- 
fessional Side-Lines,”’ C. B. Jordan; 
“Fluidextract of Licorice,” Anthony 
Armentano; “Inorganic Incompatibil- 
ities of Organic Drugs,” Carl Brau- 


bach; “Tincture of Cantharides,” F.. 


W. Nitardy; “The ‘Function of Gly- 
cerin in Some U. S. P. and N. F. 
Preparations,’ E. A. Ruddiman; 
“Some Suggestions for National For- 
mulary Revision,” W. L. Scoville; 
“Constructive Criticism of the Na- 
tional Formulary,’ Open discussion. 


At the second session the papers 
presented were: “One Thousand Con- 
secutive Prescriptions in 1919 Com- 
pared With An Equal Number in 
1859—1879—1899,” Henry P. Hynson; 
“A Study of the Pendent Drop,” John 
Uri Lloyd; “Notes on the Precipita- 


tion of Magnesium Hydroxide,” Rob-- 
ert W. Terry and E. D. Davy; “Notes 


on the Suspension of Solids in Li- 
quids,” F. W. Nitardy; “Ointment 
Difficulties,’ Wm. Gray; “The Abuse 
of the Shake Label,” J. Leon Lascoff ; 
“The Extraction of Cascara and Sen- 
na,’ Wm. R. White; “A Suitable Non- 


Alcoholic Solvent for Acetyl-Salicylic 


Acid,” I, A. Becker; “The Refractive 
Index and Optical Rotation of Com- 
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mercial Volatile Oils,” P. J. Kolb; 


“A Standard Screen Scale for Test- 
ing Sieves,” U. S. Bureau of Stand- 
ards; “Some Fundamental Considera- 
tions in Dispensing Photographic For- 
mulas.” (A Communication from the 
Chairman of the Sub-Committee on. 
Photographic Formulas A. Ph. A. 
Recipe Book), I. A. Becker. 


Officers of the section were elected 
as follows: Chairman, E. A. Ruddi- 
man, Vanderbilt University, Nashville, 
Tenn.; secretary, Ivor Griffith, Phil- 
adelphia, Pa.; associates, William R. 
White, Nashville, Tenn., and F. W.. 
Nitardy, Brooklyn, N. iY. | 


THE ECONOMIC VALUE OF THE 
WHOLESALE DRUGGIST. 


“The role of the wholesale druggist 


is of a double nature. His work is for 


the manufacturer as well as the re- 
tailer. He brings to the counters of 
thousands of retail druggists the prod- 
ucts of innumerable manufacturers. 
Distribution is the keystone of suc- 
cessful business, and the manufacturer 
finds a quick and inexpensive distribu- 
ting agent for his product in the 


wholesale druggist. 


“The saving of overhead and selling 
expense which is effected by the 
wholesaler for the manufactuer is of. 
considerable importance from the pro- 
ducer’s standpoint. It is possible to 
greatly reduce the selling organiza- 
tion and simplify the credit depart- 
ment. An intricate and expensive ac-. 
counting system no longer becomes 
necessary, for business is done with 
a single wholesaler whose responsi- 
bility is above reproach. 


“In the foregoing we have con- 
sidered the economic value of the 
wholesaler to thousands of manufac- 
turers. This is an important reason 
for his existence. Now let us con- 
sider his relations to the retail trade. 


“One of the great advantages of 


the wholesale druggist to the retailer 


is the saving of time. One order 
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placed with the wholesaler brings one 
composite shipment of assorted goods, 
that might otherwise of necessity be 
ordered and shipped from a score or 
more of houses, some of them at 
great distance from the retailer. The 
time saved in ordering and receiving 
goods makes for a quicker and more 
satisfactory service, and service is the 
superstructure of all retail trade. 


“Consider, too, the time saved in 
keeping accounts with a single com- 
pany instead of a large number of 
concerns. ‘There is less likelihood of 
a mistake in adjusting claims, and 
difficulties of any nature can be set- 
tled more readily and with much less 
effort, if the retailer is dealing with 
a single company. 


“Turnover and quick service are 
the potent factors in making the re- 
tail business a successful enterprise. 


“Another point is the advantage to 
the retailer of the wholesale drug 
salesman. The ‘see you next. week’ 
representative of a wholesale concern 
is of vastly more value to the retailer 
than is generally realized. In the 
salesman the retailer has a warm 
friend. The interest the salesman 
has in his trade, his good advice, his 
trade tips on prices, advances, de- 
clines, market conditions and what- 
not make for a splendid cordiality and 
help to build up an ‘over the top’ 
spirit which is bound to win. 

“The retailer is not entirely de- 
pendent upon his own judgment in 
placing orders for goods, for the 
knowledge the salesman has of the 
goods and demands of the retail trade 
may be depended upon in those mat- 
ters. The wholesaler keeps up -the 
quality of goods for the retailer. He 
makes it his business to make a 


Thus the wholesaler and retailer co- 
operate to give the best possible ser- 
vice to the patrons of the retail trade 
—the consuming public. 


“Every retailer is dependent upon 
some system of credit in purchasing 


study of the quality of his goods. 
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goods. If there were no wholesale 
drug concerns the retailer would very 
likely be obliged to establish and 
maintain credit with a large number 
of manufacturing companies. Such a 
condition would entail a large amount 
of clerical work, long delays, misun- 


derstandings and dissatisfaction to all 


parties concerned. On the other hand, 
it 1s a comparatively easy matter to 
furnish reference and make necessary 
banking arrangements to do business 
with one company. 


“Another expense which the whole- 


saler saves the retailer is that of 
accounting. The bookkeeping neces- 


sary when the druggist makes us 
of the wholesaler can be done easily 
and without inconvenience by the 
retailer himself. Thus a great saving 
is effected. 


“So it is obvious that the whole- 
saler stands to the retailer in the 
same relation that the retailer stands 
to the consuming public. He is in- 
deed a necessity, an economic asset, 
an entity of great importance and 


great worth.” 


From the second of these essays 
the following abstract is given: 


“There has been a great deal said 
and written in the past few years 
about the elimination of the middle 
man, or more direct routing of com- 
modities from the producer to the 
consumer. ‘The term ‘middleman’ is 
a misnomer. ‘The proper word is 
‘distributor,’ for that is his function. 
A great deal of the speaking and 
writing has been done by demagogues, 
visionaries and people unfamiliar with 
trade relations and requirements. 
Theoretically, it would be a fine thing 
for the producer to hand his product 
directly to the consumer and so elimi- 
nate the just toll taken by those who 
would normally assist in its distribu- 
tion, but in practice it would be, in 
most instances, an impossibility. 

“Considering the volume of busi- 
ness he does, the druggist probably 
stocks a greater number of items 
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than any other merchant. Every 
country on which the sun shines con- 
tributes to his stock. ‘No merchant 
sells more diversely borne nor more 
widely traveled merchandise than the 
pharmacist.’ Earth and sea, flora and 
fauna, raw material and finished prod- 
uct are all found in his stock; and 


the assembling of the six or seven 


thousand different items represented 
in a well-stocked retail drug store, 
without the aid of the wholesaler, 
would be a physical impossibility. 


“The wholesaler bears the same re- 
lation to the retailer that the ordnance 
and quartermaster’s departments bear 
to an army. When Foch started his 
offense against the Germans he would 
never have succeeded if he had had 
to replenish his supplies of ammuni- 
tion, food, etc., from their source; 
but back of the line were vast stores 
of these essentials, and as they were 
needed they were brought up and the 
guns and the men kept fed. There 
was never a pause in supplies of ma- 
terials needed. The men on the firing 
line knew that what they needed 
would be at hand when and where 
it should be. Their time and endeavor 


could all be cdéncentrated on making 


use of the material. The retailer is 
on the firing line and can concentrate 
on his selling, knowing he can re- 
plenish his stock from his wholesaler 
as he needs the goods. 


“No more vital and _ interesting 
question confronts the retail druggist 
than that of turnover. To insure 
quick turnover the retailer must buy 


frequently and he can do this only 
by depending on the wholesaler. Dol- 


lars ought to be made to work. A 
dollar that is not working is a slacker. 
A retailer that is not working is a 
slacker. A retailer who turns his 
stock four or five times a year, if he 
makes a legitimate profit, will make 
money. The man who turns his 
stock twice, or less—and many do no 
better than this—can not make money. 


“The secret of success in selling 
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merchandise is to buy often and get 
your money back to reinvest. — 


“The wholesaler, through his con- 
nection with sources of supply, comes 
into ‘possession of information which 
he in turn passes on to his customers, 
enabling them to buy and sell to 
greater advantage. Just since the war 
began the drug wholesalers of the 
country have saved their customers 
thousands of dollars by advising them 


as to their buying, and impressing 


upon them the importance of adjust- 
ing prices to market values, and en- 
abling them thus to obtain the legiti- 


mate profit to which they were en- 


titled. When the retailer is threat- 
ened with legislation that menaces his 
business the wholesaler is always 
called as ‘first-aid.’ 


“The wholesaler is a clearing house 
for the things the retailer wants to 
know. Suppose the retailer were buy- 
ing direct from dozens of concerns 
all over the country. No one of 
them would be sufficiently interested 
to render this service. And personal 
service does appeal to the customer. 
Many druggists could not get along 
without it. | 

“In conclusion the wholesaler is 
essential because he is equipped and 
organized to render the thing most 
vital to the retailer—service.” 

From the third of these essays the 
following abstract is given: 

“The economic value of the whole- 
sale druggist is primarily based on 
service; therefore, he is essential in 
direct proportion to the amount of 
service he renders) | 

“It is the duty of the wholesalers 
to serve directly two important 
classes of business: the producer or 
manufacturer and the retail distribu- 
tor, and indirectly the consuming pub- 
lic. 

“The large producers of proprietary 
articles who advertise nationally rec- 
ognize the fact that thorough distri- 
bution is absolutely essential in any | 
advertising campaign to make it suc- 
cessful. The quickest and most eco- 
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nomical distribution is 
through the wholesaler. 

“The facilities of the wholesale 
druggist mean for the manufacturer: 
(1) Widely separated distributing 
points for the manufacturer’s goods 
subject to immediate delivery to cities, 
towns and hamlets everywhere. (2) 
The opportunity of connecting up and 
keeping abreast with an advertising 
campaign in any section of the coun- 
try through the frequent visits of the 
wholesaler’s sales force. (3) The re- 
sponsibility in collecting for the sale 
of merchandise to the retailer. (4) 


undeniably 


Concentration and economy in ship- 


ping goods to central distributing 
points. (5) Prompt payment of the 
manufacturer’s bill. 

“These are all of them positive and 
indisputable benefits to the manu- 
facturer. 

“For this service, the wholesaler re- 
ceives a trade discount from the 
manufacturer’s list price and in most 
instances a discount for prompt pay- 
ment of the manufacturers’s invoice, 
which is his remuneration for the 
handling of this class of merchandise, 
and from which he must pay all his 
overhead costs of handling the goods 
and have something left for profit. 

“Without the service of the whole- 
sale druggist, the manufacturer would 
be compelled to do many things: (1) 


To establish selling agencies in var- 


ious sections of the country with 
heavy overhead costs. (2) To em- 
ploy a large sales force, to cover the 
entire country, at high salaries, and 
heavy traveling expenses. (3) To 
carry many accounts on his books 
with a high cost of collection. (4) To 
ship small lots of goods to all sec- 
tions of the country at a big expense 
and enormous detail. (5) To have his 
money tied up in numerous accounts 
and lose the advantage of ready capi- 
tal. 

“These points make it very clear 
that the wholesaler derives his profit 
only out of the saving he affords the 
manufacturer or producer. 
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“The wholesaler serves the retailer 
in many ways: (1) He supplies him 
with upwards of 2,500 articles in one 
shipment with little capital outlay, 
and replaces them at short notice on 
re-order, giving the retailer the ad- 
vantage of a frequent turnover; a con- 
centration of freight bills to a mini- 
mum cost and he eliminates them al- 
together if located in the same city. 
(2) He collects drugs from all parts 
of the world, guaranteeing quality, 
freshness and analysis for standard 
requirements. (3) He extends credit 
when credit is needed. (4) He facili- 
tates a quick and easy adjustment of 
claims, (5) He watches the market 
for new goods and keeps abreast of 
the times so that the retailer may 
obtain with dispatch and economy 
small amounts of newly advertised 
goods. (6) He maintains a_ well- 
posted sales force not only to show 
and sell goods, but to impart trade 
information, give advice and keep re- 
tailers posted on Federal, State and 
municipal legislation, and to look after 
his interest in general. 


“These are the reasons why the 


wholesaler is essential to the retailer 


in the scheme-.of present-day mer- 
chandising, and without him, it seems 
very clear that chaotic conditions 
would face the retailer.” eh, 


From the fourth of these essays the 
following abstract is given: | 

“The wholesale druggist is essen- 
tial, and renders an economic service 
which is three-fold: he serves the 
manufacturer, the retailer and the 
consumer. The wholesaler acts as 
warehouseman, and is as necessary to 


the manufacturer as the clearing- 


house is to the bank. 

“By marketing his product through 
the wholesaler, the manufacturer re- 
duces overhead expenses in all the 
departments of his business, with the 
possible exception of the advertising 
department. 

“It is through the wholesaler and 
his salesmen that the manufacturer 
gets his product on the shelves of the 
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retail druggist in the city and coun- 
try, and at a lower distribution cost 
than he could otherwise obtain. He 
has no occasion to worry over the 
collection of accounts, as the whole- 
saler either discounts his purchases, 
or pays them at maturity, which is 
not the case with the average re- 
tailer. 


“If there had been no wholesalers 
during war times, a great number of 
the retailers would have been ob- 
liged to close their doors, as it would 
have been impossible for them to 
keep up stocks. As it was, all they 
had to do was to look pleasant, as 
their good friend, the wholesaler, did 
the worrying, and in those days there 
was cause for it. The averate re- 
tailer does not appreciate that today 
the wholesaler has to pay spot cash 
for much of his merchandise. Nor 
does he know the amount of money 
the wholesaler has tied up without 
a chance of turning a dollar of it over 
for months at a time. He gives the 
retailer dating on this same merchan- 
dise for which he has to pay spot 
cash, and all for the sake of rendering 


an economic service. ‘The retailer 


certainly could not get this same ser- 
vice by buying direct from the manu- 
facturer or direct-selling house. 


“Who kept the retail druggist 
posted as to all the rapid price 
changes during the four years and a 
half of war? advised him what, how 
and when to buy? kept him informed 
as to all the new Government regula- 
tions and rulings that affect his busi- 
ness, in order to keep him out of 
trouble? Was it the manufacturer— 


or any of the direct-selling organiza- 
tions or their representatives? No, it 


was through the wholesaler and his 
representatives that he got all of this 
information. 

“And now when business conditions 
are changing and stock is low and 
prices declining, the retailer will have 
to lean more upon the wholesaler than 
he did before or during the war for 
the adjustment of his business affairs. 


“Statistics show that it costs the 
retail druggist about 35 per cent. for 
overhead expense. If there were no 


wholesalers of drugs, and the retail 


druggist had to buy everything direct 
from the manufacturer, it would in- 
crease his overhead at least 10 per 
cent., which would make 35 per cent., 
on account of extra expense for stock 
clerks, floor space, increased stock, 
depreciation, express and freight 
charges, and many other items of ex- 
pense, which he does not have to 
bear in buying from the wholesaler. 
The ultimate outcome of all this 
would be that the dealer would have 
to raise his selling price to the con- 
sumer, as the average gross profit 
for the retail druggist is 33 1/3 per 
cent. 


“The wholesale drug salesman is 
the connecting link between the manu- 
facturer, wholesaler, retailer and con- 
sumer. The wholesaler relies upon 
his salesmen to present his special 
lines to.the retailer and to adjust 
dificult matters pertaining to ac- 
counts, shortages, breakage, returns, 
etc., as the average retailer is a poor 
correspondent. The retailer relies on 
the drug traveler to bring him news 
of events affecting his business. 


“Many retailers are not good stock- 
keepers, and were it not for the 
presenting of seasonable things in ro- 
tation by the drug traveler they 
would, generally speaking, be buying 


holiday goods the day before Christ- 


mas, and everything else in a similar 
manner. It is here that the customer 
is accommodated, as it is through 
the efforts of the drug traveler that 
he is able to purchase the latest com- 
modity when he wants it.” mt 

From the fifth of these essays the 
following abstract is given: 

“The principle of distribution op- 
erates in the normal processes of na- 
ture. The elements of bone and 
tissue in the animal economy, and in 
a sense, fluid and fibre in the vege- 
table, are assembled: a ta common 
center from numerous sources and 
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thence distributed to every part. 
When this process is functioning 
properly we have health and develop- 


ment, but when interrupted, decay 
ensues. | 


“So in the commercial life—par- 
ticularly as it pertains to the drug 
business—the same processes are es- 
sential to a wholesome condition and 
a perfect balance. 


“The wholesaler himself recognizes 
the advantage of this process and is in 
his turn, a patron of other distributors 
still nearer the source of production, 
such as the importers and brokers in 
the remote world markets. He does 
not purchase his cinchona in the for- 
ests of South America, nor his opium 
in the poppy fields of China. Neither 
does he visit the factories of France 
to buy their exquisite perfumes or 
other rare luxuries of the toilet. 
These are purchased from importers 
and others who comb the fields of 
foreign production and assemble them 


here at points for convenient distri- 
bution. 


“This he does because no other 
plan is practical or even possible. 
And, for the same reasons, the retail 
druggist must depend upon a like 
service through his wholesaler. 


“Now if the wholesaler were elimi- 
nated and the retailer bought direct, 
this would mean a separate transac- 
tion with each of more than a thous- 
and manufacturers, instead of one 
wholesale house. It would mean 
many accounts payable on his books 
where otherwise one would suffice; 
the writing of thousands of letters in 
the course of replenishing stock where 
now an order given the wholesaler’s 
representative from time to time will 
accomplish the same purpose. ‘Then 
again in remitting these accounts it 
would mean thousands of letters and 
thousands of drafts instead of a check 
now and then to the wholesaler. The 
postage alone in this infinite corres- 
pondence would represent no insigni- 
ficant sum, 


“The same multiplicity of detail and 
labor extends to all lines in the store. 
Some. idea of what this means may be 
gathered from the statement that the 
average wholesale drug house carries 
over forty thousand items in stock. 


“Another advantage that must be_ 
appreciated by the retail trade is the 


regular visits of the wholesaler’s rep- 
resentative—the salesman. He is only 
an arm of the wholesaler’s service, 
but as essentially a part of it as is 
the buying or the shipping depart- 
ments. The value of his service can 
not ‘be over-estimated. Every con- 
scientious salesman recognizes that 
his acquaintance on his particular ter- 
ritory, and the confidence he com- 
mands are valuable assets. He also 
realizes that the better service the 
more he increases the value of this 
asset. Consequently it can be relied 
upon that he will protect their in- 
terests in their relation with his house 
with the same solicitude with which 
he would treat his employer’s inter- 
est in the same transaction. 


“I have referred to the sameness of 
interests between the retailer and the 
wholesaler. In the fever and con- 
fusion of business the significance of 
this is often overlooked. I do not 
believe the relations between the re- 
tailer and wholesaler in any other 
line of business are so marked by the 
same splendid sentiments and unself- 
ishness. ‘The wholesaler stands as a 
ready champion of the retailer’s rights. 
And it can not be alleged that his 
motives are always mercenary. There 
is a willingness to respond to his 
needs; to co-operate with him in 
every movement that conduces to 
better business and higher ideals. 
This is attested by his efforts to dis- 
courage price cutting, to keep down 
unwholesome rivalries, to secure more 
favorable legislation, to protect against 


the piracy of mail-order houses, to 


obtain from manufacturers a scale of 
prices permitting a more reasonable 
margin of profit on advertised prod- 
ucts."—-N, D. A. | 


= 

« 
7h 


- 


= = 
- 


~ 


+ 


| 
. 
é 
‘ 
| 
il 
4 
a 
t 
itt 
“ 
| 
¢ 
al 
i” 
4) 
: 
» 
| 
tee 
| 
t 
| 
+E 
| 
4 


164 


DIMES TO. QUARTERS ON 
CASCARETS! 


Any sales plan that will help the 
druggist get away. from small five 
and ten-cent sales will receive enthusi- 

astic attention nowadays. 


The Cascaret people have made a 
discovery that is worth big money 
to every druggist. Their new, big 
advertising drive has proved that 
Cascaret buyers will pay for a 25c 
or a 50c box quite as cheerfully. as 
they take a dime box. | 


Therefore in the new big illustrated 
Cascaret copy, now being used every- 
where, all mention of the 10c size 
has been dropped. 


_ Tests of this new selling plan show 


that patrons take the larger sizes 


without argument for they really get 
‘more for their money. Druggists 
are asked to always hand out the 
25c or 50c size and give the 10c 
size only when the customer insists. 


It will pay the “boss” to read this 
aloud to his clerks two or three times. 


PROPER STORAGE OF 
BIOLOGICALS 


One of the most important features 
in the sale and distribution of bio- 
logical products is the proper storage 
of serums and vaccines between the 


time of final test and shipment to 
customers. 


In addition to the large cold stor- 
age capacity at the Glenolden Labora- 
tories for the preservation of bio- 
logical stocks, ample provision has 


been made for the maintenance of - 


suitable temperature for biological 
products in the new Mulford build- 
ing, Philadelphia, which is being occu- 
pied as quickly as conditions will 
permit. 

Two large rooms/ have been con- 
structed for unfinished and finished 
stocks, with a capacity of 50,000 
cubic feet, in which a minimum low 
temperature will be maintained. 
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Small vestibule apertures connecting 
with the foreign and domestic depart- 
ments. permit the delivery of. stock 
without opening the door and affect- 
ing the temperature. 


Within the finished stock room is 
a compartment especially designed 


for the storage of smallpox vaccine, 


in’ which a temperature of about 
25° F. is maintained. 


It has always been the aim of 


the Mulford Company to deliver bio- 


logicals to its distributors in perfect 
condition, so that if placed immedi- 
ately in the refrigerator when received 


by the druggist, ideal scents may’ be 
expected from their use. 


Charles Giager. manager of H. F. 
Dugan Drug Store, Sutter Street, re- 
cently had a pleasant hunting trip in 


Lake County. 


Elmer Jacob, of Wakelee’s Phar- 
macy, recently spent a visit in the 


Fast. 


PREPARATION OF GLYCERIN 
| BY FERMENTATION. 


A yield of glycerin, amounting to 
about 21 per cent. of the sugar used, 


‘may be obtained by fermenting with 


a hardy species of préssed yéast in 
the presence of a considerable quan- 
tity of sodium sulphite, free aeration 
of the mixture being of course pre- 
vented. It is stated that some of the 
belligerents employed this method on 
the large scale during the war (Helv. 
Chim. Acta through J. Soc. Chem. 
Ind.). 


C. Prages; U:°C. 17, ds now em- 
ployed at the Paso Robles Drug Co., 
Paso 


The fifth Exposi- 
tion of Chemical Industry was held 


in Chicago during the week of Sep- 
tember 22. 
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AND DRUG TRADE NEWS 
_ By Our Special Correspondents 


Oscar Robinson of Colusa was a 


recent visitor in San Francisco. 


E. Selzer of Red Bluff recently 
spent a month’s vacation in San 
Francisco. 


A. A, King is now associated with 
Mr. Clayworth of. Berkeley. 


James Miller of Vacaville recently 
spent a vacation at Paso Robles Hot 


Springs. 


Frank McClish recently disposed | 


his drug interests at Hanford. 


ta G. Munsen, recently in company 
with C..W. Dore and Nick Pellerano, 
visited Stockton druggists. 


Alfred Basso of Sanguinetti’s Phar- 
macy, recently visited friends in Santa 
Clara Valley. 


Brenner Brothers sold their store 
at Post and Gough Streets to I. J. 
Epstein. 


The Snake Drug Company has 
recently incorporated. 


Val Schmidt’s Pharmacy was en- 
tered by burglars on the night of 


September 26th. The robbers ob- 
tained a very small loot. | 


Wilson’s Pharmacy, corner of Cali- 
fornia and Sixth Ave., recently gave 
up the sub-postoffice. 


Philip Diamond has sold the Dia- 
mond Prescription Pharmacy in the 
Liebes Building to C. Davis and Leo 
Davis. 


te Lovotti, of the Rossi Drug Com- 


pany, with Doctors Levin and Sands, 


enjoyed a three weeks’ motoring tour. 
They went as far as Mexico but 
decided not to stay there. 


Dr. Charles Tropmann, a druggist 
physician of San Francisco, recently 
died of heart trouble. 


Justus Zimmerman, instructor at 


the California College of Pharmacy, 
was recently called home to Porter- 


ville, suddenly, on account of the 
of his father. 


J. Cervelli, U. C. ’12, recently 
_ spent two weeks’ vacation in the San 


Joaquin Valley. 


J. Witmer opened:a new drug store 
at Folsom. He has also installed a 
soda fountain. 


A. Davidson, U. C. 714, has bought 
a half interest in the Robertson Drug 
Store at Colusa. Mr. Davidson “has 
been employed at the store for ten 
years and has a host of friends who 
will assist him in making his busi- 
ness a success. 


W. J. Norton, U. C. ’14, has bought _ 
the Manteca Pharmacy at Manteca. 


The name has been changed to the 
Norton Drug Co. 


N: Calin, C... oF the 
Cahn-Aguirre Drug Co., San Fran- 
cisco, was recently married to Miss 
Millie Litzenstein. 


A. F. Hemphill, manager of the No 


Percentage Drug Store on Fillmore | 


St., San Francisco, recently made a 


short visit at his home in Porterville. 


POSITION WANTED—College student with 
some experience desires position in drug store. 
Address M. W. Hall, 1241 Willard Street. 
Phone Park §&96. 
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The Los Angeles druggists recently 


- made a test case by refusing to pay 


the retail candy license. Although the 
case was decided against the Asso- 
ciation in the police court, it has 
been appealed to the Appellate Court 
for final decision. The druggists claim 
that it is unconstitutional on the 
ground that grocery stores selling the 
same goods are not taxed. 


John L. Clark, owner of the Clark 
Drug Store of Petaluma, has sold his 
business to R. L. Squires. Mr. 
Squires was familiar with the business 
having been employed by the Clark 
Co. 


The “Cala” Club of the Langley- 
Michaels Co.. enjoyed a hike to Muir 
Woods, September 14th. The same 
club plans a dance in November. 


_T. B. Sawyer, of Taft, was a visitor 
in San Francisco recently. Mr. Saw- 
yer is of the Lessleys Pharmacy in 
Taft. He was in the navy during 
the war. 


Henry E. Creger recently bought 


the pharmacy at 783 Bush St. 


B. Treanor, U: C. ’21, is employed 
by the La Moine Drug Co., Richmond. 


Ant poison is being used as a 
means of committing suicide in Hono- 
lulu. It is said that over twenty 


deaths of youthful Japanese have oc- -« 


curred by this method. The druggists 


are discussing means for preventing 


the. selling of this poison. 


O. V. McCracken, formerly a prom- 
inent druggist of Berkeley, recently 
invested in two drug stores in Ne- 
braska. Mr. McCracken formerly 
lived in Nebraska. 


Paul Guedet, U. C. ’08, is the trav- 
eling representative of the H. K. Mul- 
ford Co. | 


' newspapers of the country. So con- 


“Bayer Tablets of Aspirin 


_ Aspirin doesn’t sell doubly fast, or 


obtained by writing to The Bayer 


‘cers were elected: William Gnerich, 


“BAYER” SALES TO DOUBLE 
Druggists will be 
astounded by the tre- 
mendous advertising 
co-operation they will 
shortly receive from 
The Bayer Company 
during the coming Aspirin season. A 
million dollars’ worth of newspaper 
and magazine advertising is going to 
double the sales of “Bayer Tablets of 
Aspirin.” This year’s campaign has 
been mapped out on larger lines. Big 
“Bayer” ads telling the truth about 
Aspirin will “stand out” in compelling 
prominence, in all the big and little 


fident is The Bayer Company that this 
will be a double Bayer season, that 
they are asking druggists everywhere 
to double their usual stock of all three 
sizes. No druggist can “overload” on 
” for he is 
protected by a “Can’t-Risk” guarantee. 

The Bayer Company says that if the 


for any other reason the buyer may 
wish to turn his “Bayer” products into 
cash, they will be taken back at the 
price paid at any time. In addition 
to the wonderful, sales-creating adver- 
tising, druggists are helped by hand- 
some window: displays which can be © 


Company (Inc.), 117 Hudson Street, 
New York. 


SAN FRANCISCO R. D. A. 


The annual meeting of the San 
Francisco Retail Druggists was held 
September 11th. The following off- 


president; E. Brenner, vice-president ; 
Schwartz, secretary-treasurer; J. 
M. Stanton, K. B. Bowerman, W. M. 
Breckenfeld, Henry Hamar, L. Harris, 
J. M. Casselman, Albert Komsthoeft, 
executive committee; D. R. Rees, Will 
Gnerich, N. Schwartz, legislative com- 
mittee. 


The price of liberty often depends 
upon the judge. 
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Millions Will Look 
Aspirin Packages 


“= = 
- 


Mr. Druggist .—Please double your usual stock of ‘ ‘Bayer 31) 
Tablets of Aspirin.’’ Order twice your usual quantity of all sizes — ba 
-now, because our advertising campaign of unbelievable volume 
will tell the people everywhere how to distinguish the packages _ fh 1 
and the tablets of true, genuine “Bayer Tablets of Aspirin.” i 4 

The public will be told in plain words the story of Aspirin i 4 

and that the name “‘Bayer’’ identifies the genuine Aspirin pre- Hie 


scribed by physicians since 1900. 


Send today for our sales-getting window display. 


Stock Double on our 


“Can’t-Risk”’ 


Order double quantity on our advice that 
this will be a double ‘‘Bayer’’ season. Then 
if the Aspirin doesn’t sell fast enough, or 
for any other reason you may wish to turn it 
into cash, we guarantee to take it back at price 
paid any time. 


Our guarantee as reliable as our products. 


THE BAYER COMPANY, Inc., 117 HUDSON STREET, NEW YORK 


Aspirin is the trade mark of Bayer Manufacture of Monoaceticacidester of Salicylicactd. 
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All these articles are guaranteed by Sterling Products (Inc.) to sell. 
quickly or druggists can turn them back into cash 


The big season for the following great sellers 


is here. It will pay any druggist to buy these 
products by the quantity to get the best discounts 
which the wholesalers allow. Each product is 


guaranteed to sell quickly or it can be turned 
back into cash at any time. There are no slow | 


sellers for your shelves and no chances for dead 
stock when you order these products. 


“California Syrup of Figs and Elixir 


of Senna.” 


Every newspaper, big and little, every daily, 
every country weekly, and also the big magazines 


will tell the people the value of “California Syrup > 
of Figs and Elixir of Senna” for the bowels. 


Tremendous emphasis will be made in this ad- 


vertising urging the buying public to look for _ 
the name “California Fig Syrup Co.” 


Double your usual order for this genuine prod- 
uct. You can’t lose. See guarantee below. — 


“Danderine.”’ 


Look at your “Danderine” steick now. Get 
‘more at once. You are going to have such a-big” 


demand for “Danderine” that there will be dis- 
appointment for some of you druggists who do 
not act quickly. The “Danderine” advertising 
will startle you by its bigness; its attractiveness. 


Buy “Danderine,” all three sizes, and buy a whole i 
lot of it. Order without fear, for you cant lose. 


See guarantee below. 


“Pape’s Diapepsin.” 


A new and powerful advertising campaign 
will tell your customers the value of “Pape’s 


_ Diapepsin” in indigestion. Everyone who has in- 


digestion or ‘tomach disorder will want ‘‘Pape’s 
Diapepsin.” Better get a good quantity at once. 
It is such a friend maker, and druggists who 


best “Cascarets’” Be prepared. 


a Few Hours.” This is the slogan of the new 


safe, relief for colds. Every druggist can give 


for these well-advertised goods. 


time. . 


good as their products 


“ry 


recommend it for out-of-order stomachs are al- 
ways thanked afterwards. Buy in quantity. 
You can’t lose. See guarantee below. 


“Cascarets.”” 
Since advertising the 10-cent size was stopped, 
demand for the 25-cent and 50-cent boxes of 
“Cascarets” has rapidly increased. Druggists 
appreciate this Sterling plan to increase profits. 
Why don’t you order a $10. 00. quantity of “Cas- 
carets” so you' get the rebate? Broadsides of 
advertising will help you make this the biggest, 


“Pape’s Cold Compound.” 
“Pape’s Cold Compound” —“Breaks a Cold in 


widespread advertising in newspapers, big and — 
little, everywhere. It will send you customers 
who will thank you for giving them this quick, 


“Pape’s Cold Compound” with confidence. 
Order double. You can’t lose. Remember the 
guarantee. _ | 


Our Back 


| Don't hesitate to stock” up liberally. Be in a 
position to take immediate care of all inquiries 


You Can’t Lose. Buy in quantity, and get the 
cash discount. This enables you to make the 
biggest profits possible. 

Remember, each product is guaranteed. to sel! 
quickly or it can be turned back into cash at any 


The of Sterling (Inc.) is 


“ 
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| 
on 


THE PACIFIC PHARMACIST 169. 


FOUNDED 1818 
Powsit- Weightman- Co, 
Manufacturing Chemists 
PHILADELPHIA. 

New York 


QUININE SULPHATE 
and Other Salts 


STRYCHNINE. 
and Salts 


_ ACID CITRIC 


IODINE RESUBLIMED 
MERCURIALS 


POTASSIUM 
STRONTIUM 


For Anaesthesia 


SUBNITRATE 


TASTELESS BULKY 


BISMUTH | 


WHITE 


: Complete List on Request 


SPECIFY 
“P-W-R ORIGINAL PACKAGES” 


7 


St. 


COLLEGE NOTES 
. On Wednesday evening, September 
18, 1919, the Kappa Psi Fraternity 
held their annual smoker. The smoker 


was given in honor of the Alumni 
The evening 
was a very enjoyable one and was_ 


and the pledged: men. 


spent in making new acquaintances 
and old friendships. 


(U. C. “has 
taken employment at the 


Crocker Amazon Pharmacy. 


“Mr, E. Levy (U, 120), who 1 was 
recently employed at Wilson’s Phar- 
macy, is now working for the Owl 


Drug Co. at 778 Market St. 


On ae evening, September 29, 
the Kappa Psi Fraternity held their 
first . initiation. 
progressing rapidly and expects to be 
in their new home in the near future. 
Those who were initiated are: Ter- 
rill, Vernon, Silva, White, Gaskins, 


Greaver, Shatto, Adams, McKenna, 
Caesar, Meaddough, Balemi and 
Perry. 


Mr. L. Burns (U. C. 120) is now 


employed at Seymour’s Pharmacy. 


Mr. Stokes (U. C. 719), who left 
the drug business for the automobile 
game is now employed at the Peacock 
Motor Sales Co. as a salesman. 


Mr. Jas. Walker (U. C. ’19) is now 


doing relief work at Raymond Phar- 


macy. 


Mr. H. Smith (U. C. ’21) has re- 
cently taken employment with the 


Owl Drug Co. on Market Street. 


Mr. EF. Schmidt (U. C. ’20), who 
left college to study medicine, will 
return to college in January to com- 
plete his Junior year. 


Mr, M. O. Overman (U. | 
and S$. Drug 


is working at the B. 


Fraternity is_ 


s 
| 
1 
. . 
‘ 
4 
: 
| 
ji 
f 
His 
; 
A hh 
At 
4 
i$ 
‘ “| 
Oi) 
| 
Me 
i 
| 
. re: if 
te 
| 
fat 
| 
S 
| 


= - = 


——— 


~ = 


= 


is 


170 THE PACIFIC PHARMACIST 


Co. until his father opens up his new 
store on Kearny Street—The Snake 
Drug Co. 


Miss Bigelow (U. C. ’21) is em- 
ployed at Farley’s Drug Store, Berke- 
ley. | 


Mr. E. P. Wilson, proprietor of a 
number of stores, related to his clerk 
(?) how he, at one time, caught thirty 
fish on one hook at one time. 

His clerk not being an ichthyologist, 
was puzzled and could not figure it 
out. After consulting many reference 


books, he found that there are only 


three species of fish in which the 
young are born, namely, the Whale, 
the Shark and the Perch. It was a 
Perch that he caught. After pulling 
the fish out of the water the fish gave 


birth to twenty-nine young ones. This 


sure is some fish story. 


Mr. H. Lille (U. C. ’20), recently 
of Shumate’s Pharmacy, is now em- 


ployed at the Home Drug Co. 


On Monday evening, October 13, 


the Kappa Psi Fraternity held their 


second initiation at the, Ashbury Hall 
on Haight Street. The following men 
were initiated: Sumerset, Cuthbertson, 
Pampell, Page, Hilbert, Latapie, 
Biene, Thomas. 


On Friday evening, October 17, 1919, 
the Zeta Chapter of the Phi Delta 


Chi Fraternity held their first initia- 


tion at the St. Helena Hall. It was 


a grand success for members of the‘ 


Alumni and members of the Frater- 
nity from eastern colleges participated 
in the intiation to make the evening 
a memorable one for. the new mem- 
bers. After the initiation the mem- 
bers assembled at a local restaurant 


where the new members rejuvenated — 


their strength with various edibles. 

Those that were initiated are Swim, 
Howe, Smith, Yorke, Fletcher, Butt- 
genbach, Avenall, Fithian, Overmann, 
Reed, Green and Oliver. 


family. 


Mr. Douglas (U. C. 719), who was 
recently discharged from the army, 


is now employed at Farley’s Phar- 
macy, Berkeley. 


W. H. Mowry, owner of the Colma 
Pharmacy, has installed a new electric 
sign which adds much to the appear- 


ance of his store. 


The Adeline Pharmacy has installed 
a new electric sign. 3 


W. of Barlett Drug 
Company, Chico, recently had a pleas- 
ant visit in the East. He was accom- 
panied by Mrs. Bartlett and family. 


IN MEMORIAM. 


Isaac Tobriner, U. C. ’93, a well- 
known Oakland druggist, died Sep- 
tember 23, 1919, at the age of 49 
years. Mr. Tobriner was formerly 
secretary of the Alameda Association 
and Vice-President of the California . 
Pharmaceutical Association. For 
about ten years before his death he 
was a director of the California Col- 
lege of Pharmacy. Mr. Tobriner was 
a sincere and earnest worker in be- 


half of better pharmacy, and it is with 


much regret that we note his passing. 
The Pacific Pharmacist extends sin- 
cere sympathy to Mrs. Tobriner and 


VISIT BROTHER PHARMACISTS. 


On the evening of September 24th, 
the Alameda pharmacists took a night 
off to visit in Stockton, where they 
met the pharmacists of San Joaquin 
County. After a good dinner at the 
Lincoln, the chairman of the evening, 
W. Bruce Phillips, introduced the 


speakers. They discussed business 


and laws as_ related to pharmacy. 
Prices and _ intoxicating beverages 
came in for part of the discussion. 
The President of the Alameda County 
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Association, W. A. Wishart, gave an 
enthusiastic talk on the value of asso- 
ciation, co-operation, etc. Mr. Phil- 
lips also gave much information in re- 
gard to the use of the weekly bulle- 
tins which the Alameda Association 
finds useful and instructive. After a 
pleasant and profitable evening the 
visitors were taken through the Pat- 
terson glass works. 


The Maine Pharmaceutical Associa- 
tion boasts of being the oldest Phar- 
maceutical Association in America. 


— 


Wm. Henry, owner of the Asplund 
Pharmacy of Portland, died Septem- 
ber second. 


Do you put the poison label on 
‘your denatured alcohol? T. D. re- 
quires it. 


MARKET LETTER. 


For this season of the year the 
movement of drug stocks in general 
has been fairly good. This applies, 
however, to domestic rather than ex- 
port business. If the trade balance 
remains so unfavorable it will be a 
long time before any large volume of 
business will be carried on with the 
European countries. Crude drugs in 
general are very expensive and per- 
haps the poorest in quality we have 
seen for many years. Drugs which 
are produced in this country are be- 
coming very expensive because of 
the marked increased cost of labor. 
Much of the crude drugs coming from 
Europe is so poor as to be held up 
by the Government inspectors. This, 


of course, adds to the scarcity and 


further expense in crude drugs. 


Iodine and: its preparations have 


sharply advanced. We are not aware 
of any good reason for this, but pre- 
sume the cost of production is rap- 
idly increasing. Acetanilid and close- 
ly allied drugs have made some ad- 
vance recently. There recently has 
been a strong demand for aniline oil 


and this has probably been a material 
factor in keeping up the price of 
acetanilid. 

Opium is now selling generally 
around $7.00 to $10.00 a pound. Mor- 
phine is still abnormally high in com- 
parison with opium. No one except 
those most interested can explain the 
discrepancy in narcotic prices. | 

Salicylates and allied substances 
have advanced a little. This probably 
is due to the fact that phenol is firm — 
and higher. The uncertainty of when 
the Government supply of phenol will 
be released is also a factor. Menthol has 


been steadily increasing in price and 


is now selling at the highest prices 
known to the trade of from $8.00 to 


$10.00 a pound. The sugar market 


has been a little uncertain recently 


and many pharmacists have had some 


sugar. 


difficulty in obtaining a supply of cane 
Phenol is firm and higher, be- 
ing quoted at from 17 to 20 cents a 


pound. Vanilla beans are very scarce 


and hard to obtain, with: prices very 
high, running from $2.50 to $3.50 a 
pound. Vanillin is also very expen- 
sive and quoted at from 15 to 20 cents 
an ounce higher. The great demand 
in the confectionery arts is responsible 
for these prices. The Mexican Van- 
illa is selling as high as $5.00 per 
pound. 

The essential oils are very and 
some have increased in price recently. 


YOUR WAY OF DOING 
BUSINESS. 
It isn’t always the biggest stores 
that do the most profitable business. © 


So if your business isn’t good, don’t 


hide behind the excuse that your com- 
petitors have bigger stores and better 


locations. The chances are, the fault 
lies right in your way of doing 
business. 


The most effective way to knock a 
competitor is to excel him in giving 
satisfaction. 


A perpetual holiday is a good work- 
ing definition of hell—G. B. Shaw. 
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CLASSIFIED. 


This Department is free to Druggists, Drug Clerks Doctors, Dentists, Chemists, Veterinarians 
Make your wants known and we will 


and Nurses. 


att 


do our best to see that you get results, 


EXCHANGE—For a good paying Drug Store 
in a prosperous town, anywhere in California, 
country preferred, 50 by 140 ft. lot, in fine 
residential district of San Diego, or 160 acre 
ranch, uncultivated, with plenty of water, six 
miles west of Ramona. If interested, write to: 
W. F. Belcourt, Druggist, Angels Camp, Cal. 


WANTED—To hear from owner of good drug 
store for sale. Send price and full particulars 
to D. F. Bush, Minneapolis, Minn. 


SPECIAL ATTENTION—If you want to sell 
your drug store, or buy one in any State, or 
want any kind of position, or need any kind 
of an employee, or need a Doctor, Dentist or 
Veterinarian, write F. V. Kniest, R. P., Bee 
Bldg., Omaha, Nebr. Estab. 1904. 


The F. A. Weck Drug Store Exchange, 
501 Third avenue, San Francisco, submits 
the following: 


DRUG STORE in thriving Oregon town, 
doing a good business. Owner about to retire 
on account of advanced*age. Value of stock 
ead fixtures, $7,700, or inventory; would con- 
»der part cash and term payment for bal- 


nace. F. A. Weck Drug Store Exchange. 


DRUG STORE in San Francisco in thickly 
.esidence district. Owner has outside business, 
reason for selling. Daily sales, $22.50; rent, 
$32.50. Price $3750. F. A. Weck, 501 3rd Ave., 
San Francisco, Cal. | 

NEVADA COUNTY. Store doing large pre- 
scription business. Rexall 


agency. Good all the year business; summer 
and winter resorts. Price, $5,500. 
DRUG STORE for sale, San Jose, $3000. 


Good location, clean stock, good business and 
small expenses. 


SMALL DRUG STORE in San Jose doing fair 
business and improving. Owner in ill health and 
must retire. Stock and fixtures valued at $1600. 


DRUG STORE for sale, Sacramento, $8000. 
Money-making business, well established and 
good location. Good opportunity for a live man 
with sufficient capital. 


DRUG STORE for sale in Santa Cruz Co., 
$2000. Old established drug store in one of the 
best towns in California. Good opportunity for 
active man. Owner wants to retire on ac- 
count of old age. 


DRUG STORE at Sunnyvale, Santa Clara 
County, Calif. This store’ is well established 
and doing business on $8,000 per year. 
vale is a flourishing fruit packing center and 
some manufacturing establishments. The store 
is now being managed by the widow and 


daughter of the late Dr. Patterson. Stock 
and fixtures valued at $5,000; rent $25 per 
month. An energetic druggist could do well 
here. For particulars apply to F. A. Weck, 
501 Third Avenue, 8. F. 


DRUG STORE in the City of Stockton, Calif. 
One of -the best business centers of the 
State. Store well stocked; up-to-date; will 
invoice $13,000; daily sales $60. For par- 


ticulars apply to F. A. Weck, 501 Third Ave., 
San Francisco. 


DRUG STORE in Oregon town (county seat). 
Owner must sell on account of ill health. Will 
- sacrifice’ stock, $3500. This is an exceptional 
opportunity for an active man—only drug store 
in town, also fine residence at $4000 optional, 
may consider clear real estate exchange. 


and Eastman’s 


‘and appraise the fixtures. 


Sunny-. 
‘limited capital. 


DRUG STORE in San Jose, Cal. Clean 
stock, modern fixtures. Owner will swell at 


discount from inventory as other business re- 
quires his attention. 


DRUG STORE in Sacramento County, good 
town; owner wants to retire on account of old 
age. Good opening for doctor-druggist. $2500. 


DRUG STORE in one of the most progres- 
Sive cities in California, is offered for sale 
on accoutn of failing health of owner. The 
store is new and up-to-date in every particu- 
lar. Now doing business of $100.00 per day 
and improving. This is an exceptional oppor- 
tunity for one or. two live druggists. Price, 
$16,000. Would accept ten or twelve thousand 
dollars in cash and terms on balance. For 


full particulars apply to F. A. Weck, 501 
Third Avenue, S. F. 


FOR SALE—Drug store at Larkspur, Marin 
County, for sale owing to death of ‘owner, 
and widow must sell. Larkspur and vicinity 
has about five hundred population and good 
country trade. A popular summer resort. A _ 
splendid chance for a druggist or doctor drug- 
gist to build up a prosperous business. Mod- 
ern fixtures and stock valued at $2500; the 
store has been established about three years. 
Rent of store and six-room flat $30 per month. 
The store will be sold at a sacrifice. If in- 
terested call on F. A. Weck, 501 3rd Ave., 
San Francisco, Cal. Make appointment to see 


the store. Any reasonable offer will be con- 
sidered. 


DRUG STORE WANTED—We have a ciene 
wanting to buy a good drug business in one 
of the bay towns. Business. must "be on u 
zood paying basis, sufficient to satisfy the em- 
ployment of a registered pharmacist and a boy. 
Good location, clean stock and modern fixtures. 
State particulars. Address, F. A. Weck, 501 
3rd Ave., San Francisco, Cal. | 


DRUG STORE of the late M. E. Selzer, 
at Menlo Park, is offered for sale to close 
estate. This store has been in operation for 
28 years and is now doing a good business: 
located in the heart of the best residential 
section of Santa Clara Valley. Only drug 
store in town. Will sell stock at inventory 
This is an excep- 
tional opportunity. ‘Stock and fixtures about 
$5000. For full particulars apply to F. A. 
Weck, 501 Third Avenue, S. F. 


DRUG STORE at Upper Lake, Lake County, 
Calif. This store is for sale on account of the 
death of the owner, Dr. Reynolds. The store 
is well established, and doing a fair business, 
which could be much increased with addi- 
tional. stock and a managing owner. Very 
light expense. Stock valued at $1800. For 


._particulars apply to F. A. Weck, 501 Third 


Avenue, 


DRUG STORE at Blue Lake, Humboldt 


County, Calif. Located in the. lumbering 
section. Town population 600; stock $1500; 
‘rent $10. -Owner doing business in Eureka; 


cannot attend to this branch and will sell at 
a bargain. Good opening for a man with 


Apply to F. A. Weck, 501 
Third Avenue, S. F. 


DRUG STORE at Sisson, Siskiyou County, 
Calif. This store is offered for sale on 
account of the owner not being a ‘graduate 
in Pharmacy. The store is well established 
and doing good business. Stock and fixtures 
$3,000. .Daily sale $30; rent $30. Business 
could .be much increased by .owner being a 
pharmacist. Apply to F. A. Weck, 6501 
Third Avenue, S. F. | 


DRUG STORE out of San Francisco. Invoice 
price about $4000; daily sales, $25 to $30; good 
agencies and growing business. For partic- 
ulars see F. A. Weck, 501 3rd Ave., San 
Francisco, Cal, | 


If interested in the above list of business 
opportunities, address F. A. Weck Drug Store 
noe 501 Third avenue, San Francisco. 
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JAMES BARRY COMPANY 


Incorporated 


THE STAR PRESS 


Printers. and 
Publishers 


Book Binding, 


Designing, 
Photo Engraving 


We print....... 
The Pacific Pharmacist: 


1122-1124 Mission Street, San Francisco | 


Phone Park 6380 


Walters Surgical Co. 
441 SUTTER STREET 
Between Powell and Stockton Streets 


Surgical Instruments 
Hospital Furniture 


Elastic Hosiery 


Abdominal ‘Supporters 
and Trusses 


Laboratory Supplies 


13 


HIS SOURCE OF INFORMATION. 


An attorney was examining a wit- 
ness and chanced to ask him about 
the character of the dead man who 
figured in the case, to which the wit- 

ness replied : 


“He was a-man without’ plane! be- 
loved and respected by all, pure in 
all his thoughts and—” 

“How did you learn that?” de- 
manded the judge. 

“T read it on his tombstone,” 
the disconcerting reply. 


was 


EXCHANGE—We. have listed for sale or 
exchange, a first class up to date Drug Store, 
doing a large business, in a prosperous city 
in California. Price, $16, 000. Would consider 
a trade for improved Real Estate in part or 
full value. This offer is made on account of 
the health of owner. If interested communi- 
eate with: F. A. Weck, Drug Store Exchange, 
Third Avenue. 


Arsaminol - ‘606 Equiv.’”’ 


and 


Superior Products 


Price List upon request. Trade discount 30% 


WASSERMANN TEST................... $5 
(Including Noguchi Control) 


ALL FORMS OF 
CLINICAL LABORATORY WORK 


Complete Fee List Upon Request 


Pacific Wassermann 


Laboratories 
Los Angeles......... ...Hollingsworth Bldg. 


Green Bldg. 


Neo-Arsaminol ‘(9/4 Equiv.”’ 
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THE PRACTICAL “WHITE” SODA FOUNTAIN 
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The Walrus ‘Installed’ 
Plumbing Equipment 


saves you dollars—time—trouble 


All the valves—cocks—tees—pipes and connections—both for inlet and outlet plumbing 
‘‘to the floor line’ are aj! furnished and installed on Walrus WHITE-ICELESS Soda Foun- 
tain Interiors. You will never fully appreciate this feature until you buy a Soda Fountain 
without it. Otherwise the plumber will have to measure, cut and fit, also send to the shop 
for more tools or help. Possibly it will be the first Soda Fountain he ever tried to ‘‘pipe.’’ 
Will it be done as you would wish? Our answertis—We furnish these plumbing parts because 
it means satisfaction and economy to you. It is but one of many ways wherein we safe- 


guard your interests. Competitive Fountains are conspicuous by the absence of this one great 
feature of ‘‘installed’’ plumbing. © 


REPRESENTATIVES IN ALL PRINCIPAL CITIES 
-Langley & Michaels Co., | | Borun Bros., 
42 First St., | 304 S. Los Angeles St., 
San Francisco, Calif. Los Angeles, Calif. 
Ogden Wholesale Drug Co., : | Wood & Company, Inc., 
Ogden, Utah. | ets 1517 Commerce St., 


Tacoma, Wash. 


i 

a. 

d 

5 

4 

4 

3 

& 

? > 

‘ 
t 

4 

4 
aa 
} 
x 
4, 
‘ 
| 
ot. 
3 
ae 
. 
ay 


BLEEDING IMMUNIZED HORSES 


Every Hour Counts in Fighting Pneumonia 


If you are compelled to tell a physician that Mulford 
Pneumonia Serum or Bacterin “is out of stock but you will get 
it for him,” his patient may be beyond recovery 
when the remedy arrives. 


For treatment of pneumonia, the Mulford Laboratories supply 
three kinds of Antipneumonia Serums: : 


(a) Polyvalent and Monovalent Antipneumococcic Serum, | 
| for pneumococcus pneumonia, in 60-mil vials. 


(5) Polyvalent Antistreptococcic Serum, for streptococcus 
pneumonia, in §0-mil vials. 


(c) Pneumo-Strepto-Serum, for mixed infections of the 
pneumococcus and streptococcus, in 50-mil vials. 


For prevention of pneumonia, Mulford Pneumo-Bacterins and 
Serobacterins, Plain and Mixed, are supplied in four-syringe packages, 
also in 5-mil and 20-mil vials. 


This is the most complete line of Antipneumonia remedies 
offered to the medical profession. It will add to your profit and 
reputation to be always ready to supply them when prescribed. 


H. K. Mulford Company 


Manufacturing and Biological Chemists 


Philadelphia, U.S.A. 
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Ready Sell 
This Vaccine 


Ti is probable that there will soon be anothér epidemic re 
A influenza. Every druggist knows what happened last winter. 


~ More than one-third of the population of the country contracted 


the disease, and nearly half a million people died as a result of it. 


_Influenza-Pneumonia Vaccine (Prophylactic) confers a marked 
degree of protection against both influenza and its deadly com- 
plication, pneumonia. Physicians appreciate this fact, and during 
the next few months will undoubtedly make wide use of the 

vaccine as a prophylactic. 


Influenza-Pneumonia Vaccine (Prombaibeesti’ is being featured 
in the medical press and through our detail men and salesmen. 


Druggists will find it profitable to stock the vaccine and ape up 


with this campaign of promotion. 


INFLUENZA-PNEUMONIA VACCINE 
(PROPHYLACTIC) 


Bio. 632. Three bulbs in a package. List price, $1.00. 
Bio. 633. Three syringes in a package. List price, $3.00. 

- Bio. 634. Rubber-stoppered vials containing five mils. List price, $1.00. 
Bio. 635. Rubber-stoppered vials containing twenty mils. ‘List price, $3.50. 


(Prices subject to discount.) 


Parke, Davis & Company 


DETROIT 
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